“Other” Activities to Build Sales:

· Search for your biggest show that month;


Arrange a great gift that your highest Host for the month will get to earn!


Carry it to every show and let them know where they stand!

· Double Host- Maximize your time slots!

This is when two friends have a party at one place at the same time. Each host works on their own guest list and outside orders.  Each is party planned separately (their own packets) with both setting separate goals for their parties.  Sales are not combined.  Treat this as two parties.  The can, however, compete for the highest in sales for an extra gift from you.

· Host a marathon day!


Hold three to four shows in one day; morning, noon, rush hour and evening!


How big could that be?!

· Ask everyone who doesn’t book a show of their own to do a catalog show. 

Everyone leaves looking for orders; to help themselves, the Host, and you!

· Do your personal ordering and gift shopping this month.

· Ask for out of town referrals


Send an email blast to all out of town referrals inviting them to visit your personal 
website!  Offer a gift for all out of town or regular referrals given to you.

· Go to where the men are!


Encourage them to shop for gifts!  Offer to wrap and deliver for convenience!

· Approach businesses to let you “set up shop”


Day care centers, Beauty Salons, Gyms….anywhere you do business!


Arrange it as a “Customer Service Sale.”


Host benefits go back to the business for their kitchen/break room


Or consider offering a mystery host or a fundraiser as an option.

· Sporting Events


Fundraisers for the team 


Pregame “tailgating” party

·  “Sell 10 get yours free!”


Encourage people to pick anything at all they would love to own from the catalog.  
Send them out on a mission to sell 10 of that item and theirs will be free!


(They will most likely get orders for other items along the way!)


Example: Say the Host wants the Cranberry DCB at $69.  $69 x 10 = $690 in sales, using Host credits she would earn her DCB free plus a lot more!

· 7 Up Show: Show held within 7 days of booking, having 7 in attendance, and demonstrating 7 products.  Serve a 7-UP punch for refreshments.

OR schedule 1 hour slots in your home, hostess brings 7 people and 7 outside orders and you serve 7-UP!

· 3-D Party: Offer a special gift as a bonus to hosts who date and hold a party within 3 days.
· Use the “dollar a day” gift incentive for booking in close:


Take an item, or selection of items and let them know that they set the price.


Book your show 12 days from today and pay $12 for the item.


Book your show 3 days from today and pay $3 for the item.

· Corporate Shopping:  Put together gift ideas/baskets and take to companies and offer an easy shopping service for their employee holiday gifts.

· STILL NEED SALES - Do an end of the month phone-a-thon (15% off first hour, 10% 2nd hour, 5% 3rd hour)

