	HOW TO HAVE A SUCCESSFUL

FUNDRAISER SHOW
Thank you for having a Fundraiser Show with me! I am excited about your show and we will be working together as a team to earn as much profit for your organization as possible.

Here are some suggestions to help you as you collect orders for your show:

· Select 2-3 products that you are very excited about…Ice Cream Scoop, Food Chopper, etc. Tell everyone about the products YOU love…you will get everyone excited!
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· Set a goal for a minimum of 15 orders! At $600 in sales your organization will get the maximum benefits. Pass the catalogs around to EVERYONE!

15
	· Please have all checks made out to me or jot down the MC, Visa, Discover, or American Express number, along with the name on the card and expiration date. 

· We have a timetable, so be sure to tell everyone when you will be turning in the orders so they won’t expect it right away. It will take about 2 weeks for the products to arrive at your home after we close the show.

The closing date for your 

Fundraiser Show: ________
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· Call out-of-town family and friends or send them an email invitation from my personal PC website to participate in your Fundraiser Show!  Get them excited about your favorite products! My Website is www.pamperedchef.biz/renaeleyba  They can combine orders with friends to share the shipping cost and have it drop shipped to their home!
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	THINGS TO REMEMBER:

· At the $600 guest sales level (product sales only – does not include tax or shipping), Your organization will receive a check for 15% of the sales.  Plus, 5% extra from me.

· For each confirmed new Show booked at your Fundraiser, your organization receives an additional $3 donation for each show.

· Everyone loves Pampered Chef® so remember to mention to everyone what great gifts our products make.  Either for themselves or for anyone they know.

· I will be in contact with you to input the orders you’ve received, confirm the amounts owed, and update you on your progress.

I look forward to working with you and helping you raise funds for your organization.

____________

Independent Kitchen Consultant

With The Pampered Chef

Home:  ______________

Fax:  ____________

Email:_______________

www.pamperedchef.biz/__________




Food, Fun and Funds:

The Pampered Chef® Fund-raiser

Congratulations you are part of the Pampered Chef® Fund-raiser for Tutor Totter!

There are a couple ways you can raise funds for this worthy cause.  

-  Collect as many orders as possible, be sure to follow all the tips on the reverse side. 

Web Site directions:  

Encourage everyone to go to www.pamperedchef.biz/_____________

They can place an order through the Products section.  They can either choose a product to purchase or go to the “how to purchase” icon.   All they will need to sign in is the organization name –_ _________– and they will be able to purchase.  An e-vite can also be sent directly to them with complete instructions, contact myself or ________, to get an e-vite sent out.

  -  Invite everyone you know to come and join us for the Food and Fun part of this fund-raiser.

The demonstration is scheduled for ____________ @ ______pm at ________________.  There will be an on time drawing at exactly 6:30pm.  See you there!!

How will your Organization benefit?

$1000 in sales - $150

$2000 in sales - $300

$4000 in sales - $600

It doesn’t have to stop there!
How can you benefit?

For every $100(in product) you sell, your name entered into a drawing for a $25 Pampered Chef® Gift Certificate!  
Please contact me with any questions. 

I am looking forward to helping your organization.

_______________________________
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