TIPS FOR GREAT CATALOG SHOWS

· Organize yourself as if you were having a party.  Create a “guest list” with the enclosed Catalog Show Planner so you can keep track of people you share catalogs with and can follow up with them to inquire about orders.  This list also helps you brainstorm whom all to share catalogs with!

· When you give someone a catalog, give them a time frame in which you will follow up.  For example, let them know you’ll follow up in 2-3 days to see if they have any questions or would like to place an order.  This doesn’t leave it open-ended, which is when people tend to forget all about it once they bring the catalog home.  And remember that your enthusiasm about the show is contagious!!  Really talk it up!

· You never know who may be interested!  Just like for a party, you’ll never offend anyone if you invite them, but you may offend them if you DON’T invite them.  People don’t necessarily have to be wonderful cooks (I know I wasn’t!) to enjoy Pampered Chef.  And encourage the people you share catalogs with to even take it to THEIR work or friends.  You never know!

· Be sure to share the Monthly Guest Special with everyone you tell about your catalog show.  If you do an email to all your friends and family announcing your catalog show, include the Special as well.

· Orders don’t have to be written on the enclosed outside order forms, but they’re helpful to use to keep the orders organized and to calculate orders.  Feel free to make extra copies of this as needed.  See the enclosed sheet “Tips on adding up an order” to guide you through the calculations. 

· You can encourage ALL your friends and family, especially those out of town, to browse my website at www.pamperedchef.biz/sueispampered  to see all of our products.  Use my website to send out e-invitations to invite them to participate.  They can place orders directly online if they input your name as the host and you’ll get it added to your show.  Also, all of the orders will be sent in one shipment to you as the host.  Everyone pays $4.00 for shipping no matter how big their order is.  If they want it shipped directly to them (if they’re out of town, for example), the shipping charge is a little more.  Just let me know and I’ll calculate it for you.

· Feel free to distribute as many catalogs as you can.  You’re more than welcome to call me to get some more!

· I accept cash, check (made out to me) or charge (MC, Visa, Discover and American Express).  You will want to collect payments from those ordering so they can be submitted to me with their orders before the “close date” of your show.  Checks get made out to me, not Pampered Chef.

· Last of all: GOOD LUCK!!  Obviously the more orders you collect, the more successful your show will be AND the more FREE and DISCOUNTED products you will earn!!  Be sure to take a look at the Monthly Host Special because this is in addition to the other free and discounted products you’ll get.  Also, remember that if anyone books a show from yours (a Kitchen Show or a Catalog Show) and holds it within 6 months, you will get the opportunity to purchase the Monthly Host Special at THEIR show (at 50%-60% off!).  Another bonus for you: if you refer anyone to me who is interested in the Pampered Chef Consultant opportunity and they become a Consultant, you will get a NICE free gift from me!   

Thanks so much for hosting a Catalog Show!  Whenever any questions arise or you want me to calculate the orders for you, just give me a call or email me.  Have a fun time doing this!  Set your sights high and you’ll be bound to get lots of awesome products.  Thanks again.

Sue Syverson (#457905)

Independent Kitchen Consultant

(630) 620-1631 or 630-247-9455

