Announcing the new:

Libby, Madden, & Worster Team
“ACTIVE CLUB”

*Members of the “Active Club” submit $150 in sales EVERY month

-Basically, they will make a commitment to hold and submit 1 new show each month to stay an “active” member of the club!
You can earn different LEVELS of the “Active Club”.  Reward benefits will be distributed on a quarterly basis (every 3 months) to club achievers but recognition will be monthly.
ACTION LEVEL:

This is for those who submit $150 in sales for the month.
$1 Cluster Bucks per month achieved

SUPER-STAR LEVEL:
This is for those who submit $1250 in sales for the month.
$2 Cluster Bucks per month achieved

HIGH-ROLLER LEVEL:
This is for those who stay active in the club by submitting at least $150 in sales for the month and recruit 1 or more new consultants during the month.
$3 Cluster Bucks per month achieved

TEAM PLAYER MEMBERSHIP LEVEL:
This is when the entire Director’s team submits 25 or more shows for any given month.  Every “Team Player” Member who contributes to the show total will be awarded Cluster Bucks.
$2 Cluster Bucks per contributing member

CONSISTENCY AWARD LEVEL:
This is for those who achieve ANY level of the “Active Club” every single month of the quarter.

$3 Cluster Bucks per quarter achieved
SO WHAT ARE CLUSTER BUCKS AND HOW CAN YOU USE THEM?

Cluster Bucks are special bucks that can be used for various team incentives.  For example, we could hold silent auctions where you can use these bucks to bid on different products and business supplies that your Directors have on hand to offer you.  This is a lot of fun and a great way to build your collection without spending any money!  Other incentives could be announced in the future for further ways to use those bucks!
2009 REMAINING QUARTERS:

Quarter 1: April, May, June

Quarter 2: July, August, September

Quarter 3: October, November, December
WAYS TO STAY Active!

1.
Send a Catalog and Wish List (with return envelope) to people who love Pampered Chef so they can “register” for gifts.  Call someone in their family prior to a gift occasion (birthday, anniversary, Valentine’s Day, Mother’s Day, Christmas, etc.)  and ask if they’d like to order a gift for them.

2.
Send an email with the Current Guest and Host Special and an invitation to Order.  Ask the recipient to recommend you to ten friends by forwarding your email.  Set an order deadline date.  Put each order into a drawing for Host Benefits.

3.
“Tailgate” at sporting events.  Bring a prepared dish to share, catalogs and order forms.

4.
Replenish the Pantry!  Send an electronic invitation to Pantry customers saying it’s time to re-order!

5.
“Advertise” yourself.  Use a car decal, sport your logo wear and a catalog tote at all times.  Be prepared to ask for bookings and orders.

6.
Pre-schedule one Catalog Show a month for the whole year!  Ask 12 people to choose a different month and agree to host a Catalog Show.  (Friend, beautician, doctor’s office, Bingo group, out-of-town relative, etc.)  Schedule the Catalog Shows to close the 1st week of the month.

7.
Plan a “Business of the Month” Stop-N-Shop.  List businesses you patronize (e.g., bank, daycare, beauty shop).  Select one business each month to deliver a prepared recipe, catalogs and order forms.  Stop by the next day to take orders and pick up the plate.

8.
Each month, designate 3 days in one week to collect 3 orders a day.

9.
Email your long distance contacts and refer them to your Personal Web Site’s Outlet Specials.

10.
Mom’s Night Out.  Designate one night a month as a “learn a new recipe” night and host your own Show. Invite a different group to participate each month (e.g., co-workers, women from the church, PTA friends, etc.)

11.
Try-me Product:  Give a favorite product to a friend and ask them to try it.  Arrange a time to pick it up.  When you do, ask for an order and the name of someone they recommend to try, too.

12.
“Kitchen Pick-Me-Up” Fundraisers.  Contact local churches, schools, daycares and business offices and offer a fundraiser to refresh their kitchen tools.

13.
Visit your city’s or county’s new businesses.  Welcome them to the neighborhood with a prepared “goodie” and a few catalogs and order forms.  Ask them if they’d like you to “cook them lunch” one weekday.  Take catalogs and order forms.  Talk booking and recruiting!
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WHY YOU WOULD WANT TO STAY ACTIVE:
Consultants who submit at least one show a month:

· Make new contacts on a consistent basis! 

· Have a BASE to come back to if they ever need/want to step up their business.  This will come in handy for those promotions that require two or more shows!!!  It's much easier to schedule TWO shows in a month if you're already doing one consistently... 

· Are eligible to make PERSONAL orders (kit enhancement, personal orders, & samples) A consultant considered NOT ACTIVE for any given month is not eligible for these during that month without first submitting qualified sales. 

· Consultants and Senior Consultants must be active for three consecutive months in order to submit kit enhancement orders. This includes both the annual April Kit Enhancement, and the New Consultant Kit Enhancement (offered in a new Consultant’s fourth full month.) 
HOWEVER

· Never have to worry about their "status"!  It can be pain trying to keep up with when you last submitted a show! 

· It’s a possibility that Pampered Chef may start to offer REWARDS for consistency. (This means it will be in your best interest to submit at least one show a month!) 

· It is harder to run a business every other month than it is every month, help keep your momentum by submitting a minimum of one show every month 

· TAX deductions!  *Check with you tax professional for accurate deductions
And here’s another thing:

-Consecutive months of inactivity under the new career plan (personal commissionable sales of less than $150 in each month) will be counted beginning with April sales, just like all other elements of the new career plan.  After six consecutive inactive months, the Consultant agreement is dissolved.
***STAY ACTIVE AND AVOID HAVING TO TRACK YOUR STATUS…

***1 Show a Month, EVERY month, no matter what and you won’t have to worry about tracking!






