SHOW OUTLINE  
· SHOW OPENING

· Introduce yourself

· Thank host (Give her a Season’s Best & pass it around for everyone to sign)

· Mention that the host will be earning a free shopping spree for hosting the show tonight.

· Ask questions such as “Who has been to a show?” or “Who are my cooks in the room?”  Or ask for a show of hands… “If you could be a better cook, faster cook or fancier cook, which would you choose?”  Guess what – Pampered Chef can help with all 3!
· Give your PC story.  

· I joined Pampered Chef in 2007 and am LOVING what I do!  I was a part of Pampered Chef back in 2004 for about 3 years and then took a year off.  My director now asked me to come back and I’m so happy she did.  Most don’t come to a show thinking about becoming a consultant and neither did I at my first show.  I’m currently an in-home daycare provider and am looking to make Pampered Chef full-time. I found out this month how lucky I am to have the Pampered Chef.  My full-time mom was laid off from her job permanently and that meant $160 a week was going to be cut out of my paycheck.  But, all I have to do is a couple of extra shows a month and that will make up for 50 hours a week I was working for that $160! I doubt you all care to hear about my personal life, it’s just that I wouldn’t have made the money I’ve made, earned the bonuses I’ve earned or made the friends I’ve made if someone hadn’t shared the PC business opportunity with me.  So for me the Pampered Chef has helped me out financially and socially.  It helps me get out and socialize with adults and we all need that time!
·   This should include the benefits of hosting a show and benefits of being a Pampered Chef consultant.  End with, “How many of you would love to eliminate one bill out of your monthly budget?”  “Well, do you know that just by doing one show a week, you can eliminate almost any bill in your budget, next to your mortgage, because we average $100 in an evening.  So what could an extra $400 do for you and your family at the end of the month?” 

· Tell everyone about the menu.  Remind everyone to circle items they are interested in.
· PREPARE RECIPE (FOCUS ON PRODUCTS, NOT THE RECIPE)

· Tell about products that are in the kit.  (food chopper) Chop up your debt with a Pampered Chef business
· Talk about other products or share food facts and tips

· Announce the Monthly Guest Special – tell actual price instead of saying 60% off!
· CLOSING
· Play game – optional
· Have everyone pull out an order form and have them fill in the show # and their contact information.

· Invite guests to use the sales receipt as a shopping guide or wish list.
· Explain the guarantees

· Say, “Since I’m sure everyone has a LOT of products on their wish list, let me share 3 ways you can get these products in your kitchen.  You can…

· Spend Money (explain how to fill out their order form and their payment options)

· Save Money (explain the benefits of hosting a show – “Hosts never pay full price!”) Use Host Benefits fan/flyer

· Make Money (explain that all products on the order form with a “star” beside them come in the Starter Kit. It’s $500 worth of products/paperwork for only $155.  PLUS – you’ll make money, and remember at the start of the show I asked what $400 would mean to you and your family?  Why not give this business a try?”
· Talk about other opportunities that we offer – Bridal shows, fund-raisers, catalog shows, etc.

· Explain the Door Prize Slip (BEFORE handing them out) 

· Be sure to explain that this is how they let you know if they are interested in having a show or finding out more about the business.

· Get e-mail address so you can send monthly customer newsletter/specials.

· Do the door prize drawing (give away a small item)

· Ask guests “Make a list of everything you would like if money were no object.”  Have them put this on the back of their drawing slip.  

· Tell guests, “I will offering a full-service checkout and asking you some questions as that is a  part of my job”

· Thank host and guests for coming.
· FULL-SERVICE CHECKOUT

· Say – “I realize you have probably seen a lot here tonight you would like to have.  The good news is you can purchase a few of your favorite items and book a show to earn the rest for FREE or at a discount!  Our host program is fantastic!”  “So, would you prefer to purchase this all tonight or would you like to purchase some of your favorite items and book a show to earn the rest?”

· Also ask, “Are you interested in finding out more about owning your own business?”

· If “No” to these questions ask for referrals!  

· Be sure to stay WITH the guests when taking orders.  Do NOT go into another room.  Remember – we are offering a SERVICE.  Ask if anyone needs help.  Go through the door prize slips BEFORE people give you their order form so you know who to talk with.  Or simply say the following to every person as they checkout… “I haven’t had a chance to look at the door prize slips.  Were you one of the ones interested in hosting a show or getting more information about becoming a consultant?”
