QUESTIONS TO ASK POTENTIAL CONSULTANTS…

It is important that you be specific in your answers to these questions. When you can’t tell me where you want to go…I can’t show you how to get there!! : )

1. “Tell me, why did you agree to set these appointment sessions with me today?” 

2. “Remind me again, what did you do before you started your Pampered Chef business; did you ever do anything like this before Pampered Chef? Tell me a little bit about that experience.

3. “What is the skill you see as your best asset in doing a business like this?” 

4. “What clubs or organizations do you belong to currently? In the past? Hobbies? 

5. Tell me, how does your family feel about you doing this business? 

Would that be any different if they knew you could not fail? 

6. “How much time do you have to give each week to make this business work for you? “

7. On a scale of 1-10, one being “no way” and ten being, ”let’s get going!” and you can’t be a five, where would you say you are? 

What would it take to get you to a ten?

8. “How much money would you like to make? How many shows a week do you think that you could see yourself doing if there were bookings on your calendar?” 
