Quarterly Training Wheels Notes

5/5/2008

Ideas – 

Use Lap Boards


Put your name of everything inside…


Use Red Pens (They usually won’t get taken.)  Put a flag (little name tag) on the top..  



With things like..   3 ways to get PC Products – Regular Price, ½ Price or FREE!


On back of the board put a recruiting flyer like – Does the Apron Fit?


Under the catalog where the clip is print out and Highlight recruiting info from the online  

               training course about how different become consultants.  (Like- Stay at Home Moms, 

              Fact: 2/3 of SAHM generate some kind of income for the home. There are 7/8 diff. ones.)


INSIDE: Catalog, Fundraising Flyer, Bridal Show/Registry Flyer, Business Opp Brochure, 

Order Form and make sure you put your card in….

1st time PC Guest Attendees – Give them a small gift…  $1.00 or so to make them feel special


Connie has a flyer she uses for 1st time Stoneware buyers.  Coupon that gives them 20% OFF there next Stoneware purchase.  (OR use a Funny – Congratulations on getting Stoned..)

Make the Out of the Box Calls!- make sure that your customers are really using their products and see if they have any questions.  Example used was for a food chopper.  Customer said that she just chopped onions with it.  Give her more ideas to use it.  (Chicken for Chicken Salad, etc..)  Mention that she can chop right in the lid.  Or she can use it on a cutting board.  Ask her what kind of cutting board she has.  If it’s glass remind her that she might want to get one of ours because glass will dull her chopper and knives.  Follow up with Hosting her own show.

Close of your show -  ask everyone to have a Cooking Show or a Catalog Show!  Those of them who might not be the entertaining type would likely do a Catalog Show.
Close of your show - 


#1) Offer More about the opportunity.  What was most appealing about the business to you?


#2) When is it do you want to have your show?  

At Opening of your show play the get acquainted points game.  A funny break the ice game.  (Thanks Chefsuccess.com for the words!)

I WONDER WHO CAME HERE FROM AFAR, GIVE YOURSELF 5, IF YOU CAME BY CAR….

IF YOU CAME WITH A FRIEND, GIVE YOURSELF 7

IF SHE’S THE ONE WHO DROVE, SHE GETS 11

WERE YOU ON TIME? NOT A MINUTE LATE? 

PUNCTUALITY PAYS, SO GIVE YOURSELF 8

A WATCH IS WORTH 6, EACH RING IS WORTH 2

10 MORE POINTS IF YOUR EYES ARE BLUE.

SCORE YOURSELF 4 IF YOU’RE WEARING PINK

BUT TAKE AWAY 10 IF YOU LEFT DISHES IN THE SINK!

COUNT ANY BUTTONS, EACH GIVES YOU 1

EXCEPT IF THEY’RE WHITE, THEN YOU GET NONE!

IF YOU’VE BEEN TO A PAMPERED CHEF SHOW BEFORE, GIVE YOURSELF A WHOPPING 4

IF YOU HOSTED A SHOW, AND IT WAS LIVE, ADD TO YOUR POINTS ANOTHER 5

ADD 1 POINT FOR EACH YEAR YOU HAVE BEEN WED, THAT JUST MIGHT HAVE PUT YOU AHEAD!

IF YOU’RE SINGLE OR WIDOWED, WE WON’T DEBATE, GO AHEAD AND GIVE YOURSELF 8

NOW CHILDREN COUNT, THEY’RE BLESSINGS FROM HEAVEN, FOR EACH OF YOUR SONS, GIVE YOURSELF 7

WHEN ADDING UP POINTS, GIRLS ARE JUST FINE, AS A MATTER OF FACT, EACH ARE WORTH 9

NOW YOUR PERSONAL LIFE WE MUST DELVE,

IF YOU KISSED YOUR HUSBAND OR BOYFRIEND GOODBYE, YOU GET 12

IF YOU KISSED THEM BOTH YOU MUST SUBTRACT 20, FOR YOU ARE IN TROUBLE AND I’D SAY PLENTY!

IF YOU PLAN TO SET A DATE WITH ME FOR YOUR OWN KITCHEN SHOW, YOU SHOULD BE FEELING FINE – SO GIVE YOURSELF 29

NOW THAT’S ALL SO ADD UP YOUR POINTS AND SEE, THE HIGHEST AND THE LOWEST GET A GIFT                                      FROM ME!  

At your Interactive Show…  Type up post card size instructions for each part of the recipe with the ingredients listed. Bold the Products.   You can laminate and use them again and again!  Set up your work stations before people arrive.  People like to get their hands on the products.  Try it BEFORE your buy it!
Before starting have everyone use the Suds Pump to wash their hands.  Use paper towels to dry not cloth that might harbor some germs… (Or hand sanitizer for no lines at the sink if you have a large group.)

Always try out the recipe at least once before a show…  So no stumbling when your talking to your guests.

Thank you to your Host.  Mail your Host a Thank You post card.  Make it personal….  Hand written notes will show your host that you really care.  If you’re really on your game you can pre-address them and slip them in the mail on the way home from their show so they get the card a day or two after their show.  F.Y.I. Postage is going up on May 12th.  Post cards up 1 penny and regular stamps up a couple I think.  

Time Management – 

1) Have a separate email for your PC Business.  You won’t get caught up in the personal emails from family and friends.  

2) Schedule your time!  Know what days you want to work your business and stick to it!  Weather it’s a Show or making calls.  

Carry a Host Packet or Old Catalog with you at all times.  You never know when you’ll run into someone.    OR Keep old catalogs with you to hand out to those interested people who want a catalog.  Keep those Cat-Nappers from just taking your new catalogs and never following through.  Keep drawing slips with you at all times.  If you don’t have a catalog with you, you can get their info and mail them a current catalog.  This way you’ll have their info to follow up!   With the old catalog they’ll have your info.  Tell them to check out your website for a current catalog!
Wear PC Shirt or Items at all times….  One director puts on a PC Shirt if she’s going out – even if it’s not what she was wearing, then takes it back off when she gets home.  
Use a PC bag to carry purchases in while your shopping at the mall.  Advertise you’re a PC Consultant!

Take Control of your Show!  Mail invites for your hosts.  Make reminder phone calls.  Then you’ll know exactly who is coming and how many.  There is a phone service you can pre-record a message and it will auto dial those people you put a phone list.  (Connie has the number… Call me for her email if you don’t know Connie.  She gets FREE Calls with referrals!)  

If the message says:  Hi “Jane Doe” is have a Show on Friday, 5/11/08 at 6:32 pm….  Saying the Host’s name first, especially if it’s an automated reminder call will make them think twice when they hear their friend’s name.  So they don’t hang up… 

Full Check Out – ASK

#1)
Opportunity!  What about what we talked about today has you interested?

#2)
Booking?

#3)
Fundraiser or Bridal Show?

#4) 
Recipe Card – Give them a recipe…  End on a YES! 

ANOTHER Full Check Out Procedure:  Start by asking a question you want a Yes or No to.

#1) Ask - Did you have a great time tonight?  Yes?  What was your favorite part or favorite 
               product? 
#2) Would you like extra money with your order? 

      Are you interested in our awesome Sprint/Summer Host Specials? (Booking)

#3) Compliment them.  They’d be great as a Host or a Consultant.  You noticed you talking about 

      that product to your friend.  

Get in touch with friends & family that you haven’t talked to in awhile….  

Mail the Guess what I’m doing now post cards a few at a time.  (When I get the wording, I’ll 

          pass it along.  Basically it says that I’m a PC consultant and that you’ll be calling in a few 

         days to touch base to see if you need anything or would like to Host a show. )

         Tip: Make sure you only mail out a few at a time (5-10).  You want to be able to follow up 

                with those that you mailed out.  Like if you mail them out by Monday, make sure you can 

                call everyone by that Friday or Saturday for sure!
Recruiting…  Everyone has a reason – You don’t know what it is.  
Don’t Assume!  Don’t Prejudge!

When families need to cut back on money for bills the first thing they let go is going out to eat!

Which means they’ll need better quality products in the kitchen to make their time in the kitchen shorter, with a great guarantee.

Ruts DO happen!


The phone is a direct line to your wallet!

In a Rut, get off your butt!

