Monthly Sales Meeting
Positive Attitude

Welcome to our Monthly Sales Meeting!!

We only have four expectations of you while you are here!!

#1 NO VENTING!  This is a positive meeting so if you need to get something off your chest or you are having a problem in your business; please talk to Julie, Rosemary, Doug before or after the Sales Meeting!

#2  Don’t be afraid to share!!  We like to hear something you have done in your business that has been successful!

#3  Ask questions . . . no question is dumb!

#4 Implement what you learn here tonight to your business.  It’s one thing to listen to advice but quite another thing to apply it and USE it!

We are very glad that you are here. . . it is a proven fact in The Pampered Chef history that those consultants that attend their team’s sales meetings are the most successful.

Thank you


