When I left my husband on 9/4 (day after labor day) i went right to work looking for hosts (shows) and boutique for the fall /holiday season...

I printed out Sept, Oct, Nov, Dec calendars from word (templates - full page 1 month per page) and then printed out my list of P3 contacts.

I called everyone looking to see who wanted to host a show and if they could keep an "eye" out in for PTA fundraisers, church parking lot fairs, etc. To help me provide an income for my child & I.

I also called up my direct sales buddies and asked then to keep an eye out for banners that might be announcing events, so I can get into those as well...

As I called, I was writing down things on the calendar and then figuring out a schedule form there. After 3 hours of being on the phone I had nearly filled my November, 1/2 filled my October and I was relieved enough to take a break. The next couple of days I got return phone calls and a few I just saw as I was driving down the street... 

So if you put the word out.. or put your feeliers out (is what I say) you would be surprised with the outcome...

Almost every night I go to...

criagslist.org
Art and Craft Shows, Festivals, Fairs, Expos, Concerts - Event Directory of 50,000 FREE Online Listings!
my local newspaper (OC reigster.com)
and yahoo direct sales groups

looking for events

Here is another tip...

on Craig's List I don't just look for events using the key word of Pampered Chef...

When people post events they always mention who they already have... Tupperware, Arbonne, Creative Memories, etc... and so when i search PC it will bring up ads with the words PC in them. but if I search Arbonne, it will give me things with the words Arbonne in them, and if i see PC is NOT listed I'll contact the poster asking if they have a PC person yet, and if i can be the PC person for the event (i'm using PC for this post - I write out the whole words for the emails) and then the other thing I do is IF i see a that PC is listed, and I have that date available in my calendar I'll send a friendly email to the poster saying, "Sometimes things come up at the last minute and people have to back out or cancel their booth, if you PC person can't do their booth, can I be on the waiting list?

Be really friendly, don't use the words flake or inconsiderate nothing negative

I always get a friendly response of, "How nice of you to offer, but.... and then just keep their contact info; I always try to email after the event date asking how it went and if there is going to be another event in 6 or 12 months, and if I could be on the list to receive the invite to be a vendor.

I got an event this past summer by offering to be on the waiting list and not 1 hour previously the other PC person had backed out, left the event planner stunned 1 week before the event. before she could panic my email came in and she told me to mail over the money and I can have the booth... She liked my booth and my helpfulness so much, she offered me the holiday boutique first, before offering it to the other PC lady - I paid on the spot because I had such good sales at the summer event.

So I hope these ideas help, but you really have to plan things out 3 months in advance.

I am already getting invites to work booths May of 09

 

 

Okay so this topic comes up all the time so... I thought I would make a thread about it and I am asking Greg to make it a sticky at the top of this forum.

Your local newspaper... Check the clasified section inder sales/bazars/etc.
Any local free papers that have adds in them
Chamber of comerce
Churches
Civic organizations EX: Lions/VFW/Moose club/Leigon
Sports arenas
Schools PTA/PTO & Parent organizations
Grange organizations
Local Agricultural societies
County fairs (you can google many of these for info)
Network with all Direct sales Consultants you run into. Tell them you are looking for events and will share with them any you find out about.
Culinary institute / Girl Scouts, Boy Scouts / schools / County Fair


Online: Disclaimer... Be very careful when signing up for these sites! You CAN NOT list Pampered Chef in ANY WAY!!

Craftlister.com


Start your own!
Definitely the Trifle Bowl. The RUFTH Trivet for sure; SA Small bowls and caddy; Appetizer Plates and Caddy; Wine Bottle Opener & Dripless Pourer/Stopper; Bamboo Bowl & Bamboo Tongs; Bamboo Cheese Board & Petite Squares & Cheese Knife or Beaded Spreader; Grinder Set; 8" Saute Pan (either or both); Any Stone; One of the Silicone Bakeware Pieces; One of the Woven Selection Pieces; Spices; Cookbooks; One or more of the Gift Sets; Grilling Basket & BBQ Mitt.

I would make a display of several things and a picture collage of the above and whatever else you thing would work and a print out of all the ideas for them to take with them (with your info on it!).
 


 

	This is the key, you are on the right track! It's all about finding the leads yourself with these tools, not about waiting for them to come to you. Every once in a blue moon you'll get these types of leads (the ones that fall in your lap), the rest of the time, you have to work for them! 

I LOVE my catalog tote. First, be approachable (ie: put together, don't run out with you catalog tote if your in your sweats and a dirty ol t-chirt, if you're going to do business, be ready for business!). 

Second, build relationships. It's a lot harder to walk up to a random person and say "Hey, ever heard of the Pampered Chef" than it is to say hello to someone and comment on their top of their choice of macaroni in the pasta aisle. Give them a smile and introduct yourself. Then you'll feel a whole lot more comfortable saying, "My names so & so, I'm a Pampered Chef consultant in this area, have you ever heard of us?". 

Third, make your bag work for you! USE IT! When it's time to cash out of wherever I am, the bag goes onto counter facing either the cashier or the line of people behind me. I make it visible. I purposly dig through it for my wallet. I take time so other's can see it. I may pull a stack of recipe cards out of it to get to my wallet and that's my opening to say hey, I have this new recipe here, would you like one to take home? Of course, that sparks the conversation. 

Practicing doing this with your family members or go "lead shopping" with another consultant on your team so you can learn from each other. The key is to make it comfortable, if it's not comfortable, then it's not coming off as genuine! People like people who are real!

And fourth, start thinking positive! I'M GOING OUT TODAY AND I'M GOING TO MEET SOME PEOPLE. It's amazing how the power of positive thinking can affect your day!

Hope that helps [image: image2.png]



__________________
Darcy L. Madden
Independent Sales Director and Trainer
with the Pampered Chef
[image: image3.png]OhmyDLM@aol . com




/darcymadden 

"A woman is like a tea bag, you never know how strong she is until she get's into hot water!" [image: image4.png]3
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	Do you want the good news or the bad news?
Well, the bad news is the unemployment rate is over 7.5%. 
The GOOD news is that the percentage of those working is over 92%!
Actually, I think BOTH of these statistics are the GOOD news!
Here’s why:
100% of the people you work with need or want your product or service.
If 92% of the people are working it means 92% of the people have the money to purchase your products or services. In fact they say that GROSS SALES are only down a few percent. Now you might comment that people don’t have as much money to spend. Well, if that is true your bookings should be going through the roof!
If 7.5% of people are unemployed that means there is a large group of people looking for a job and YOU have one to offer!
I was watching the interview with “Sully” Sunday night. It was enlightening! When asked his feelings about how he would get the plane down safely he said, “I knew I could do it!”
Do YOU have the faith in your business to “KNOW” you can do it! It really IS a matter of ATTITUDE, FAITH, and BELIEF in yourself and in your product.
Sully then made another comment I loved, he said, “I think everything I’ve done my entire life prepared me for that moment (of bringing the plane down safely)”
YOU have what it takes to bring your business through this recession safely. In fact, you could be the HERO to the people in your life (your family, customers, team and NEW recruits!)
If you are not as well trained in the business, training is available. Your leaders are available to help. Plus, WE have the training HERE for you. We’ve been doing this for almost 28 years and we KNOW our training and products will help you to be more successful. Our customers tell us it’s true! But YOU need to put the products to work for you. Just thinking about it won’t do it. You actually need to stick the stickers and send the postcards. You need to maintain a positive attitude and put a positive energy out there. You need to be in tune to your customers and your team to help them stay positive. You need to have upbeat, fun, meetings where you teach your team HOW to be more effective and thereby becoming more successful! (For all kinds of TRAINING ideas click TRAINING under CATEGORIES to your left and select the KEY AREA of your business.)
It is more important than EVER to be doing these little things because they make a BIG difference! Isn’t it even more important to get those few extra people to your parties? It has an even greater impact when the people at your parties spend just a few dollars more! It is more important than ever to plant recruiting seeds EVERYWHERE because there are people EVERYWHERE that are looking for an additional source of income.
In this type of economy you can’t afford to miss ANY chances to build your business.
  
Click THIS WEEK's WINNER to see if You've won the $25 gift certificate.
Click REGISTER to join our list (if you're not already on it) and your chance to win!
You can do your part in creating JOBS by offering what you have! Our idea this week is:
  



DISCOVER the GREEN, and YOU CAN CHANGE YOUR LUCK! 

  
It’s all about using the GREEN theme in your business in March! We have fun new products using the shamrock, gold coins, rainbows and more. We have an “opportunity meeting” idea all ready to go!

Scroll down to read the idea.   I know it seems early but you need to begin planning and advertising NOW!

March &   St. Patrick’s Day is only a few weeks away!   When you're in retail you need to think ahead!

March &   St. Patrick’s Day is only a few weeks away!   When you're in retail you need to think ahead! 

  

I have spent at least 20 hours developing this "Opportunity Meeting" idea.  Instead of putting it all her, I've put it in a PDF you can download for FREE!



CLICK THIS LINK to read it.  (You are welcome to SHARE this idea with your team for FREE- however there is a small charge for the PDF of the actual game.)
  
This PDF file will open in a separate window- to go back and forth between the windows use the links in the bar at the bottom of your screen. You must have ADOBE to view the pdf file.    
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The GAME referred to is below in the product listing.  I spent HOURS getting it all ready for you so all you have to do is print it out!  (And of course customize it a little for your business) but it is a great activity to introduce people to the benefits your company has to offer along with "quotes" to get them thinking about acting on the opportunity  NOW! 

  

[image: image114.jpg]


The idea includes a postcard invitation to either encourage people to "Discover the Green" or "Changing their Luck!"

  

We also have a bunch of NEW products to use for making the most of the green!  See them below in the product listing.  Just scroll down!
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March is the "Lucky" month.  This is a great opportunity for you to emphasize the “Green”!   Green means MONEY!   Here are a few ideas to boost bookings, attendance, sales & recruit leads: 

  




· [image: image116.jpg]
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BOOST BOOKINGS: Use the green "If it's free it's for me!" stickers (S10547) or "Why pay full price?   Free is twice as nice" stickers (S10411) on your invitations and catalogs to promote bookings.  Also see the NEW PR designs with shamrocks (Why pay full price PR588)  and money (Free shopping spree PR587!)


  
· [image: image118.jpg]


BOOST ATTENDANCE: Use a "Lucky Number" sticker (PR112A) on your invitation.   It is a pre-printed printable sticker with the slogan   "A lucky winner you may be, come match # ____ to see!"    

· They come 80 on a green mini border sheet with 80 different numbers. You may order these by the sheet for only $1.49/sheet already printed and ready to go! Just tell us how many sheets you want to order (up to 10 sheets) and the numbers will be different from sheet to sheet. (All 11 sheets would be 880 numbers! That's only $13.09 at the Idea of the Week with Quantity discount  price for 800 stickers!)
    
· How many parties are you planning in March? Plan now to put these on every invitation to increase attendance! Order them below.


  
· Another variation to order the sticker with   "A lucky winner you may be, come match # ____ to see!" with a BLANK # place (PR112B)  Fill in the blank on the sticker with numbers 1-6 or 1-12.   Then they roll the dice and if their number matches the dice they win!     
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(Why would you want to use a "drawing or winner" type stickers on your invitations?     (Free Drawing bring this with you on shamrock PR585) (Bring Friends for more chances to win PR584)
  
· Because, they encourage your guest to DO SOMETHING with the invitation, or a least cause another thought process.   The more you can get them to THINK about your party, whether it is to put their invitation in their purse so they will have it with them to check the number or so they’ll invite a friend to receive a free gift, the greater the chances are they will remember and come.
  
· Or, at least they will remember WHERE they put the invitation and can check it for more information.   Be sure to have your hostesses remind them about the lucky numbers or drawings when they are making the phone calls.   It is a good idea to put whatever sticker you've used on your invitations on the "If you call them they will come" type reminder postcard with a little note "Please remind your guests of this!")


  
· BOOST SALES:  
  
· A:   Use the blank# stickers mentioned above (PR112B) and have the customer fill in the number with the number of items they purchase.   Then when they are checking out they get to roll the dice.   If their number matches the qty of items purchased they win a prize!  
  
· B:   Put the "Featured Item" pre-printed printable sticker (PR281) by a favorite product in your catalog.   Tell your customers that everyone who purchases a featured item in the month of March will get a chance to be the “Lucky Winner”.   Tell them that at the end of the month you will draw the name of one of those “Lucky Customers”.   The person who is drawn out will receive the purchase price of the featured item as a credit for an additional purchase.   (If this helps you to sell additional quantities of this item it is worth it to give one away!- You could qualify that for every 40 of the item sold there would be one winner- this way you would guarantee that you would have that many sales and they would know their odds of winning. ONE in FORTY!)



·   
· BOOST RECRUIT LEADS:
· [image: image121.jpg]
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Put the "Make Serious Money" (PR586) or "Go for the Gold" (PR581) stickers on your invitations and in your catalog.  Promote your "Opportunity Night" (see the meeting and game idea above) by using these stickers and the invitations.

· Put the "Want a payday everyday?" (S60560)  or "Could you use an extra $100 a week?" (S60260) on invitations and in your catalogs.   Draw attention to the GREEN (Wear the button B60611) and tell them that if they are looking for fun ways to earn money, you are there to help them.
  
· Put the "Be in Business for yourself not by by yourself" pen pal sticker (LSPP6104) on the pens your customers use at your parties.   They will read them over and over again!
  
· Give the "Want a payday everyday?" bookmark to guests at your parties.  Follow up with the postcard to those who you think might want to know more about your business. (PP60634)
  


· Use the GREEN BORDER STICKERS to print anything you want!   They come in MINI (PSM1504) ,  and circle (PSC1404)!      
·   
· [image: image123.jpg]


Use the NEW Dream bucks and Bill bucks to draw attention to the financial benefits of joining your team.  See all the details under the product. (Click View) V6660 and V6661.
Start NOW to make the most of the "Green" season!   Order today! 
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	See the NEW 2009 Products (New 2009) 
Click this link to see the NEW products for 2009!

Sale Price: $0.00
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	President's Week Sale! Save BIG (A-pw-Pres week sale) 

Presidents Week Sale!  1¢, 5¢,10¢, 50¢ & $1, and more items! Click HERE to see items on sale. 
Sale Price: $0.00
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	PDF-Golden Opportunity GAME (PDF-Gold GAME) 
Have an "Opportunity Night" and play this game!  CLICK VIEW for all the details.

List Price: 
Sale Price: $1.50
You Save: $3.45 (70%)
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	PP10656 -- shamrock rainbow- blank POSTCARDS =20 (PP10656) 

Use this blank postcards with shamrocks, 4 leaf clovers and a rainbow to print whaterver you want.  Use our FREE TEMPLATE.  We will also print on it for you.  Click VIEW for options. 

List Price: 
Sale Price: $2.09
You Save: $0.70 (25%)
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	PP10656-14T -- Discover Green shamrock PP =20 (PP10656-14T) 

Use this to invite everyone to your "Discover the Green" opportunity night.  Click VIEW for all the details. 

List Price: 
Sale Price: $2.09
You Save: $0.70 (25%)
    


	




	





	[image: image27.png]





	PP10656-15T -- Change Luck shamrock PP =20 (PP10656-15T) 

Use this to invite everyone to your "Change your Luck" opportunity night.  Click VIEW for all the details. 

List Price: 
Sale Price: $2.09
You Save: $0.70 (25%)
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	PP10656-16T -- Sign Up Card shamrock PP =20 (PP10656-16T) 

Use this as a "sign up" card for all those who attend your opportunity night.  Click VIEW for all the details. 

List Price: 
Sale Price: $2.09
You Save: $0.70 (25%)
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	PR588 -- Full price twice nice shamrock C=63 (PR588) 
Use this sticker on invitations or on catalogs to remind your customers that they can get FREE products when they host a party or show.

List Price: 
Sale Price: $1.99
You Save: $0.50 (20%)
    


	




	





	[image: image36.png]





	PR587 -- Free shopping Spree on money C=63 (PR587) 
Use this sticker on invitations or on catalogs to remind your customers of the shopping spree benefit of having a party or show.

List Price: 
Sale Price: $1.99
You Save: $0.50 (20%)
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	PR586 -- Make serious money having fun MR=48 (PR586) 
Fun seasonal stickers that reminds customers that they can make serious money while having fun.  Use on invitations, in your catalog, hostess & guest folders, etc.

List Price: 
Sale Price: $1.99
You Save: $0.50 (20%)
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	PR585 -- Free Drawing Bring with you C=63 (PR585) 
Fun shamrock seasonal stickers that can be used on invitations to parties or shows or on an invitation to an opportunity meeting to encourage them to bring their invitation.

List Price: 
Sale Price: $1.99
You Save: $0.50 (20%)
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	PR584 -- Bring friends more chances to win C=63 (PR584) 
Fun shamrock seasonal stickers that can be used on invitations to parties or shows or on an invitation to an opportunity meeting.

List Price: 
Sale Price: $1.99
You Save: $0.50 (20%)
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	PR583 -- Slogan on money,coins etc. C=63 (PR583) 
Fun seasonal stickers with slogans that also get people thinking about luck and making money.

List Price: 
Sale Price: $1.99
You Save: $0.50 (20%)
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	PR582 -- Coins, shamrock, money graphic C=63 (PR582) 
Fun seasonal stickers that also get people thinking about luck and making money.

List Price: 
Sale Price: $1.99
You Save: $0.50 (20%)
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	PR581 -- Go for the Gold A=30 (PR581) 
Do a meeting with your team about the importance of showing the benefits of your products to your customers.

List Price: 
Sale Price: $1.99
You Save: $0.50 (20%)
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	S10547 -- If Free it's for me STICKERS=70 (S10547) 

While Supplies Last!!  Cute slogan to get people talking to you!  

List Price: 
Sale Price: $1.49
You Save: $0.50 (25%)
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	Sign me up to receive the IDEA OF THE WEEK e-mail! (IW-Sign up) 
If you are placing an order you don't need to register seperately.  Just add this item to your basket and we'll sign you up! 

Sale Price: $0.00
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	I'm already on the IW e-mail list (IW-member) 
Just add this item to your shopping cart to remind us to look for your special pricing when we put your order into our system.  This is also where you can write a REVIEW about this week's idea!
Sale Price: $0.00
    

Average rating : [image: image64.png]
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	LSPP6104 -- Business for self -- paid what worth PEN PAL LS =16 (LSPP6104) 

Save your PENS and put a recruiting bid in the mind of your guests at the same time. Just attach these stickers to the top of your pens like a flag. 

List Price: 
Sale Price: $1.49
You Save: $0.50 (25%)
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	V6661 -- Big Dream Bucks 50 / pkg (V6661) 
Large $100 bills to use for recruiting and motivating.  Place to write what they would do with $100 per week.

List Price: 
Sale Price: $2.49
You Save: $0.80 (24%)
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	V6660 -- Big Bill Bucks 50 / pkg (V6660) 
Bill buck are $10 bills that have a space for them to put what bills they would pay off with an additional $100 per weeks.  Use it to recruit and motivate.

List Price: 
Sale Price: $2.49
You Save: $0.80 (24%)
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	PP60634 -- Payday Everyday POSTCARDS =20 (PP60634) 
Send this to those who expressed an interest in making money or were working a regular job.  Most would love a payday everyday!  Show them how they can have it!

List Price: 
Sale Price: $2.09
You Save: $0.70 (25%)
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	S60560 -- Payday Everyday? STICKERS =70 (S60560) 
While Supplies Last!!

List Price: 
Sale Price: $1.49
You Save: $0.50 (25%)
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	BM62645 -- Want payday everyday? BOOKMARK (BM62645) 

Give this to customers who you think are looking for a change. Explain how they can have a payday everyday. Put your contact info on a sticker on the back. (See small square printable stickers.) 
 

List Price: 
Sale Price: $0.22
You Save: $0.17 (44%)
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	S60260 -- Extra $100? STICKERS =70 (S60260) 

Let them know the immediate benefit of joining your team! (Of coarse you can make more than $100 a week, but this sounds reasonable and easy, so they'll try it.). Put this on invitations, in your catalogs, on literature, etc. 

List Price: 
Sale Price: $1.49
You Save: $0.50 (25%)
    


	




	





	[image: image89.png]





	S10411 -- Why Pay Full Price STICKERS =70 (S10411) 

A reminder to guests that they can get free products! 

List Price: 
Sale Price: $1.49
You Save: $0.50 (25%)
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	PSSS1621PR -- GREEN Small Square=54 Border PS PERSONALIZED (PSSS1621PR) 

Order this to have US print your info for you. Click VIEW to fill in the options 

List Price: 
Sale Price: $2.79
You Save: $0.70 (20%)
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	PSM1504- -- GREEN MINI=80 Border PS (PSM1504) 

Download FREE fill-in-the-blank Templates (so YOU can print your info. ONTO these stickers.) Templates are under INCREDIBLE PRINTABLES. 

List Price: 
Sale Price: $1.49
You Save: $0.50 (25%)
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	PSC1404- -- GREEN sm CIRCLE=63 Border PS (PSC1404) 

Download FREE fill-in-the-blank Templates (so YOU can print your info. ONTO these stickers.) Templates are under INCREDIBLE PRINTABLES. 

List Price: 
Sale Price: $1.49
You Save: $0.50 (25%)
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	PR281 -- Featured Item BW RETIRED STICKER M=80 (PR281) 

Put in your catalogs by items for featured sale or special.  

List Price: 
Sale Price: $1.99
You Save: $0.50 (20%)
    


	




	





	[image: image105.png]





	PR112B -- Lucky Number BLANK- BW STICKERS M=80 (PR112B) 

Put on invitations to increase curiosity and therefore attendance. This item has no number printed in the space.  

List Price: 
Sale Price: $1.79
You Save: $0.45 (20%)
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	PR112A -- Lucky Number Win BW STICKERS M=80 (PR112A) 

Put on invitations to increase curiosity and therefore attendance. Each page is numbered consecutively from 1-80, page 2 81-160, etc.  

List Price: 
Sale Price: $1.79
You Save: $0.45 (20%)
    

Average rating : [image: image109.png]
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	B60611 -- Extra $100? BUTTON (B60611) 

This button gets attention. People will be asking you how they can get $100? 

List Price: 
Sale Price: $0.75
You Save: $0.25 (25%)
    

Average rating : [image: image113.png]




	
	


Carrie Benson 
3591 N. Columbia Blvd. 
Portland, OR 97217
Phone: (503) 956-3446
Fax: (360) 397-6955
 
