Mega Shows
Have you ever run into a potential host that says they could not host a Pampered Chef party because their house is too small? How about because they do not want to clean the house? Sometimes we run into a particular situation with a potential host that perhaps if we could suggest a solution, they would indeed host a Pampered Chef party with You!

Mega Shows seem to be a great solution!

I interviewed a consultant from another direct sales company and she has had great success offering to do a Mega Show!
Keri works in Grand Island and has most of her business there. At the present time she is living in Wood River with plans to move to another small town.

With her busy schedule – high school senior, middle school and elementary school – her time available to hold shows is very limited…

She attended conference (she also stressed how important meetings / conferences have been towards her business success) and heard from many about the Mega Show
She asks everyone at her shows if they would be interested in hosting a party of their own. She hears from many that their home is not large enough or that they do not have time to clean.

She decided to offer the Mega Show concept to the guests at her party.

Here is what she offers:

There are 2 ways to have a party…

1. – you invite your friends and family into your home for a demonstration – or

2. – I have a Mega Show scheduled for _(date)___ or ___(date)___

    This is where you invite all your friends and family to join you at (central location) along with other hosts and we hold the party there. 

You have no home to clean and you don’t have to worry about the space in your home or where your family will have to go during your party.

Either way, you reap many fabulous host benefits!

“These dates fill fast so be sure to let me know that you want in on the next party”
As a consultant your time is also limited – right?!

How would you like to hold 4 or 5 shows in 1 evening or Saturday morning / afternoon?

You do a bit more work preparing for this event but your show demo is pretty much the same.

Here’s what you need to do when offering this type of show:

1. You need to do some research in your area to locate a place that you can hold these Mega shows. 

Many places will open their door to you. Some will not allow your event unless it is not a money making event for you. (non profit organization)
Some places will not allow food to be brought in (your demo / food samples / snacks) – this is not an option then
Some places will charge a fee for the use of the room – you could offset this by offering a raffle of some sort to those in attendance (extra product you have on hand)
Let’s brainstorm places in which you could hold your Mega Show…bank conference/community rooms, legion halls, fire halls, senior centers, nursing homes, churches, etc. 
2. Decide how many hosts/parties you want to do – find space that will hold that amount of people.

Example – 4 hosts with 10 people each = 40 people (4 shows)

3. Decide how you will “sell” the show to your hosts – excitement

Suggestions on running your Mega Show:

1. The host needs to invite at least 40 people – you want at least 10 people from each host. Mega Host Coaching from you!
2. The host will sit at a table(s) with her guests – she can do introductions among them
3. You could do a gift bag for the center of her table – she could in turn give these items to her guests (approx. $5 - $10 a bag)

4. You work with her ahead of time – host coaching – have her bring a calculator and pens so she can figure her guests orders when the demo is complete…this free’s you up to help the guests one-on-one

5. Do a door prize – that way you will get everyone’ s personal info

6. Demo – something short and sweet…you could raffle the food off or use as the door prize (make something that can be put in a container to take home) You probably won’t be able to serve the food (have enough to sample) You are not there to “cater” the event…just focus on your product
7. Have your host bring a pan of bars, chips & dip, etc. You could also have a host bring paper goods & beverage (delegate out those things needed to the hosts)

8. Once all the orders have been taken, you can sit down with your host (or set an appointment with her) to collect all orders and figure host benefits. If time is tight, you could have your host put all the orders in an envelope, along with payment and you can contact her the next day to “close” her party.

Again – the key to your success and the host success is your host coaching – you must be sure that your host fully understands how this Mega Show is going to run and how she earns her Host Benefits. You want her talking to each of her guests before and during the show about booking a party of their own. (outside bookings too!)
