2/28/08 Conference Call

Everyone is a potential PC Consultant!

· What is it about him/her that would make a great consultant?

· Are they Organized?

· Love to Cook?

@ Show
· Give each guest a copy of the opportunity brochure.

· Mention the opportunity during the show….  MAKE IT INTENTIONAL!

Examples on how to bring it up!

1) My favorite product is my apron.  Let me tell you why!

2) My Cards (Host Benefits & Opportunity Cards – easy to hit all of the points you’d want to cover during your show.)
3) Point out items on the sales receipt with the star.  Kit items.
Notice the symbol by each item.  Those items in the catalog with a star symbol come with your kit when you give the PC a try.  (Other symbols are the guarantee….)
4) When you talk about a tool that’s in the kit – Mention it!

5) On the back of the catalog – The PC Starter Kit.  Explain what’s in it / How to get it.

6) In the each quest folder – (Why would this be for u?)  Look it over.

7) Offer a door prize.  Play the ticket game.  For every question they ask about the business they get a ticket.  Then draw a number.  (Take tickets with 2 copies.  Put one in your pocket and give the other to the guest that asked the question.  Draw a ticket for the winner!)

8) Tell the group, If I forget to mention it as you check out I’ll pay your shipping! (They’ll expect it and might be more perceptive when you ask.)

9) Take an open can of Chicken N Stars and place it where you can see it.  It will remind you to talk about the Stars of the show….

Make your story personal!  Why!  Informing people!

· Inform

· Invite (them to considerate it)  Good time to start up a business.  Is this something you want to explore?

· Laugh?  Have a Good Time?  Is this something you would consider?  Do you need more information?

INFORMING DURING Host Coaching

Host Coaching – 50% of recruits were Hosts!  OFFER IT TO EVERY HOST!


When going over the Host Planner – Don’t forget about the best Host Benefit!  (Becoming a consultant!)

Actually walk them through all the benefits of Hosting a Show – 2 weeks out…

FREE Product, Discounted Products, FREE Shipping on your order, Booking Benefits, 

KIT CREDIT!!!!!

Include a recruiting flyer &/or DVD to EACH Host during the Host Coaching.  Invite them to look at it with a new set of eyes.  Imagine yourself doing it.
EASIEST TO RECRUIT IS THE HOST!

INFORMING Outside of a Show
· Share with ALL your family!  
(Don’t let that cousin sign with another consultant because you didn’t talk about it!)
· PC Logo Items!

Wear those PC Clothes and be ready to talk!  “Are you a PC Consultant?”  I don’t mean to brag, but YES I am!
Hat’s

Purses

Button

PC Car Magnet

Use a PC Bag when you go shopping to put your purchases in.

Where a lapel pin – Cruise Ship, Chef (I have a Frog Chef) – 

· ATTRACT PEOPLES ATTENTION!!!
· Express your interest – engage people!  Ask them questions!  When you’re in line buying recipe ingredients, mention that your on your way to a PC Show.  When you at the Bank making a deposit – engage the teller, ask them what they know about the PC.  Tell them – “You’ve seen me in here, how much fun do you have at work?  PC can be PT, you could earn a little extra money!
· When giving a catalog – have the person give you their name, address and phone number.  
Whether it’s a Sale, Host or Recruit lead.  
· When your at a Restaurant and the waiter or waitress gives you good service.  Their good with people!  Ask them!  Compliment them and ask them if they know about PC!!!

· Carry Recipe cards, sticker them.  Ask those you come in contact with (the bank teller, cashier, friend or anyone you spend a couple minutes in line with….)  “Would you care for a recipe card?  I’m a PC Consultant.”

· When your going to the hair dresser or another errand, tell them your glad that they fit you in before your PC Show!

When you get those “I Love Pampered Chef” comments – engage them in a converstation.
· Ask them if they currently have a consultant?

· What’s your favorite product?

OFFER IT – They can say NO (That’s NO problem) or they can say YES!!
