Information Call Outline
Lydia Martin, Executive Director

Length of Call – 30 minutes
· Get to know guests

· What is your name and where do you live?
· Who invited you to the call?
· What sparked your interest to learn more?
· If anything was possible, how much income would you like to earn per month?
· Direct Sales vs a “real job”
· Small investment

· Flexible hours – works alongside anything else you already do

· You’re the boss – you can increase or decrease business as needed

· Why choose PC?

· Marketability – everyone eats, people aren’t going out to eat like they used to, products are for all types of cooks and all types of budgets, you can promote your business in a variety of ways – cooking shows, catalog shows, fundraisers, bridal shows, online registry, booths, etc.
· Support – DVD’s, online training, consultant’s corner, monthly meetings, observe other shows, your recruiter/director

· Profitability – how much does it cost (review kit options) and how much money can you make (review average commission)
· Review Current Recruiting Incentive (if applicable)
· Consultant Testimony (if time)
· How to get started
· Schedule your Intro Show and order your kit

· Q & A

· What questions do you have?

· Is this truly a no-risk opportunity?

· What is the worst that can happen?

· How will you know what this business could mean for you unless you give it a try?

· So that we know how to follow up with you… are you a 1, 2 or 3?

· 1 means you are ready to get started

· 2 means you are very interested, but have more questions

· 3 means you are not interested right now, but will contact us if that changes

· Thanks so much for joining the call.  We look forward to working with you!
