Get Active!
1.
Send a Catalog and Wish List (with return envelope) to people who love Pampered Chef so they can “register” for gifts.  Call someone in their family prior to a gift occasion (birthday, anniversary, Valentine’s Day, Mother’s Day, Christmas, etc.)  and ask if they’d like to order a gift for them.

2.
Send an email with the Current Guest and Host Special and an invitation to Order.  Ask the recipient to recommend you to ten friends by forwarding your email.  Set an order deadline date.  Put each order into a drawing for Host Benefits.
3.
“Tailgate” at sporting events.  Bring a prepared dish to share, catalogs and order forms.

4.
Replenish the Pantry!  Send an electronic invitation to Pantry customers saying it’s time to re-order!
5.
“Advertise” yourself.  Use a car cling, sport logo wear and a catalog tote at all times.  Be prepared to ask for bookings and orders.
6.
Pre-schedule one Catalog Show a month for the whole year!  Ask 12 people to choose a different month and agree to host a Catalog Show.  (Friend, beautician, doctor’s office, Bunco group, out-of-town relative, etc.)  Schedule the Catalog Shows to close the 1st week of the month.
7.
Plan a “Business of the Month” Stop-N-Shop.  List businesses you patronize (e.g., bank, daycare, beauty shop).  Select one business each month to deliver a prepared recipe, catalogs and order forms.  Stop by the next day to take orders and pick up the plate.
8.
Each month, designate 3 days in one week to collect 3 orders a day.
9.
Email your long distance contacts and refer them to your Personal Web Site’s Outlet Specials.
10.
Mom’s Night Out.  Designate one night a month as a “learn a new recipe” night and host your own Show. Invite a different group to participate each month (e.g., co-workers, women from the church, PTA friends, etc.)
11.
Try-me Product:  Give a favorite product to a friend and ask them to try it.  Arrange a time to pick it up.  When you do, ask for an order and the name of someone they recommend to try, too.
12.
“Kitchen Pick-Me-Up” Fundraisers.  Contact local churches, schools, daycares and business offices and offer a fundraiser to refresh their kitchen tools.
13.
Visit your city’s or county’s new businesses.  Welcome them to the neighborhood with a prepared “goodie” and a few catalogs and order forms.  Ask them if they’d like you to “cook them lunch” one weekday.  Take catalogs and order forms.  Talk booking and recruiting!
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