Scott’s Perspective
Fundraisers that pay for the group and the consultant!

Before you begin, adjust your mindset so you see this fundraiser as an amazing opportunity for the charity with which you are working.  You need to see and know that clearly to convey it to everyone with whom you come into contact.

Step one, is to secure an outstanding relationship with the hostess, or someone who will act as coordinator for the event.  This can be a team of people, or an individual.  This person’s jobs will include lots of coordinating and follow up contacting.  You as the consultant, and they as the hostess, need to be of like mind for the fundraiser to be phenomenally successful.

Step two, familiarize yourself with all the possible formats you might include.  (Certainly there are others beyond those I mention here) Then once you have a clear mental image, figure what support you need to make them occur and then write down your goals, give yourself measurable marks along the way and share your written goals with your hostess.

BATTER BOWL PRESALE before the big event.  This works very well with any kind of group, from a young kids sports team, to a community choir or band wanting to have a terrific means to experience The Pampered Chef products in action, and have something in hand to sell, as well as catalogs to pass.
To do the presale, you need to pre-purchase some batter bowls.  Perhaps your organization can front the money, or you can call the home office to arrange a personal order of multiple (small) batter bowls at 30% off.  You might work with your director and their 40% discount.  Then fill the batter bowls with a dry mix. There are 5 terrific Pampered Chef recipes you can choose from on Consultant’s Corner – over on Theme Show Archives.  You can also use any quart layered dry recipe mix from sites such as Joyce’s Fine Cooking or Razzle Dazzle Recipes.
Have “enthusiastic leader” members of the group you are working with work together to get as many of the ingredients donated as possible.  Commonly a Safeway store will donate when it understands the items go toward a bake sale or fundraiser.  Meet together at either someone’s home or a church basement and assemble batter bowls enough for each member of the team to sell 1 or 2.  If you use nuts, please be sure they are double-bagged and clearly labeled.
Those ‘enthusiastic leader’members get first hand knowledge of measuring tools and products (food chopper) to assemble the batter bowls.  You can have some of the Friendship Brownies or Cowboy Chili made up for them to sample at their assembly party.  

Definitely do an online version of your fundraiser.  EVERY order form should include the online info – how to get to your website – how to enter the host information so each order correctly credits to your charity’s account.

Give each of these ‘enthusiastic leader’ members 2 catalogs and 6 order forms and tell them you will make a fresh plate of brownies for the first person to collect either 6 orders totaling $200 or the first person to $300 in total orders.

Look on Chef Success for order forms.

ONLINE SALE advertise highly on your website, and on each order form.  This will help you gather 8-10 orders before your actual ‘show’.

BINGO GAME sell bingo cards for $5 each, or as many as you can play for $25.  All proceeds from the bingo game go to the charity.    You take $250 from the pot to distribute as follows:  $100 to grand prize winner (they apply this to their PC order so charity still gets benefit) / $50 to a second prize winner (same as above) / $30 each to two third prize winners (as above) / $10 each to four fourth prize winners (as above).
You can buy bingo cards online for a minimal price, or contact me at scottcooks@hotmail.com for my email file – careful, I did make a mistake and you’ll need to proof them before you use them, else risk the ire of a patron as I did.  Proofing is a modest cost for “free” cards.

Bingo winners are – classic 5 in a line, then 2 lines, then outer ring, then blackout.  Play at most 3 games.  You can also donate some actual PC products to give out live, or Season’s Best, or such.

Check with your state gambling commission about gaming. Most states allow a rare game that benefits an organization.  Don’t host a game every week for the same charity.
BOUTIQUE PRE-SHOW the morning of your demo, setup a school cafeteria or church basement or someone’s large garage with 6-7 tables, all themed and decorated and all featuring PC products.  What I did was: 

Primary colors – kid friendly tools

Orange – stoneware

White – bridal, stainless items, some GORGEOUS floral display in the Trifle Bowl
Pastel – Spring holidays Easter, Mother’s Day – Simple Additions

Red/White Checkered – Outdoor Grilling items

Turquoise – outdoor plates, cups, etc.

Black – baking items

Green – kitchen tools like chopper, mandoline, knives
Have tiny bite tidbits periodically – veggie tray at outdoor table; tuxedo brownie cups to top with EAD at baking table; fruit cubes, grapes with toothpicks at the simple additions table.

Allow folks to browse the boutique with a manilla folder, pen, order form, and catalog.  I ran my boutique from 9-1 with Chocolate Cooking Demo at 12.  Offer a free recipe card with each completed order form.
ACTUAL COOKING DEMO needs to be the ‘deadline’ for all orders – clearly posted on all order forms and online.  I’d strongly suggest doing a chocolate demo; I did Turtle Skillet Fudge Cake.

Sit down with the hostess and collate all the orders.  Have her talk you through them as you enter them into your computer.  

Taking all these suggestions into account – contact me if you need further assistance.
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