Frank Talk about Bookings.

I totally understand if you are feeling discouraged, but I have learned that it has much more to do with our attitudes and taking a few steps to conquer this problem.  Yes, I know we have heard it all before, but let's take a minute to ask ourselves a few of these questions anyway, Okay?

1. Have you made a list of 100 names and asked absolutely everyone on the list?  I know no one likes "phone work" - but it works if you make a decision to wear a smile on your face and NEVER take the 'no's personally!

2. Do people comment to you how informative or fun your show is?  If not, do a little research and learn as many different uses for each product that you can.  Sprinkle lots of little tips throughout your show having anything to do with cooking.  Smile and determine to yourself that no matter what the outcome, that you and the people that are there are going to have a blast.

3. Are there people in your area who are doing tons of shows?  What's the difference between you and them?  Ask them what they're doing!  Ask if you can observe one of their shows.

4. Do you make 3 to 5 booking, hostess coaching, or customer care calls at least 4 days a week?  Once it's a habit, it becomes a no-brainer, just like brushing your teeth.

5. Do you do great hostess coaching?  How can you get bookings if your shows are poorly attended?

6. Do you ask your host to VERBALLY encourage guests to bring their friends to shows?  The friends brought by the hostess' guests are the most likely to buy a lot, book shows, and recruit!  Offer incentives to guests for bringing a friend that the host does not know.  You'll get into new circles that way. 

7. Do you REALLY WANT the bookings?  Examine yourself.  Are you a self-saboteur?  Are you a procrastinator?  Are you inconsistent?  Do you let go of your dreams if someone else assigns you to a particular role like "flake" "loser" "unorganized", etc?  Do you get discouraged easily?  You CAN change that!  It starts with self-realization and developing a habit of positive self-talk.

8. Do you "disappear" when you're bummed?  Not show up at meetings, don't respond to phone calls from your Director?  THAT'S when you need to come, not to hear how well others are doing, but to get re-inspired for yourself.

9. Do you compare yourself with how others are doing?  The kiss of death in this business!  You should ONLY compete with yourself.

10. Do you talk in descriptive terms about other recipes that are so yummy, and offer to show it at the next show?

THERE ARE NO TOWNS WHERE PEOPLE ARE PARTICULARLY RESISTANT TO BOOKING SHOWS!

We just get in these little circles of friends and then, when we've gone through them all we feel like EVERYONE has been to PC.

Not True!  If there were 1 million kitchen shows in the US and NONE of then were repeat hosts, and customers, that still leaves 379 million OTHER people to contact; including PAST hosts and customers.
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