3/9/08 Conference Call

Believe, Inform & Invite – PRACTICE, PRACTICE, PRATICE!!

NOW Follow up!

4 Top reasons people would want to become a consultant!

· More fulfilling work.

· More time with other adults

· Flexible schedule.

· Extra Income

When people think about the business or ANY business they always look for – 

1. Product – 

· Not just what you like but what everyone would like. 

· How marketable and to whom.  Ages, Sexes?

2. How does the company keep going?

· The Programs, growth.  What kind.  Host / Guests programs.

· Company Show Average?

· Products Free?

3. How much money to start?

4. How easy is it to get started?  (NO inventory – some company’s require inventory, you’d get stuck with product before you know what would actually sell.)

FACTS

50% of all American’s have seriously considered owning their own business.

51% haven’t saved enough for retirement.

41% need to pay off credit cards.

65% of meal prep is Slicing and Chopping!

2/3 of Stay at home mom’s and dad’s have to find some kind of income to help the family.
EMOTIONS

Speak to WANTS  (All about them!)

Want more?

(See the four TOP Reasons at the top of the page!)

Follow up!
Hosts – for your Shows!

Guests – Are they Happy with the product?

People interested in the business!
Take the online Customer Care Training…..

Make the Out of the Box Calls

· 30 days after the show.  Call all of your guests and make sure they’ve gotten their products out of the box and they’re using it.

IF NOT – Why?  What were you going to use it for?  Need a recipe? 

Follow up – pencil in the date on your calendar!


Get 40 names, address and emails.  Have them mail then back by a certain date…  

Call to confirm or set up a party planning date, then put them in INK! 

· At the party planning date – you’ll meet with them to go over the Host Planner and to get the names.  If they fill out 40 names, you’ll mail and pay the postage.  If they get any less than that you’ll still mail them, but they’ll have to reimburse you for postage.  That sound fair?

Consultant will mail them out 10 days out as a reminder.
Give –  Catalogs, OOF, Menu (Give them a couple choices to choose from.  Like Chicken Breast in the DCB or Chicken Club Sq.  Or Pineapple upside down cake or German chocolate skillet cake.  Try keeping the same recipes or doing one set each month.  Like month of March – Salads, June – Something with the mandolin or the chopper.  Show case the next months special….  Try a No Oven Show in the months of May through September.  OR a Cold Stone Show….  How not to heat the kitchen Show!

You’ll call her two days out to get a head count.
Utilize the Promise Sheet!

1. Write every promise down as they come in.  Keep it in your business binder or planner, whichever

 you use. 

2. Check them off as you complete them.  

3. You can also add it as an action in P3 if it’s something that isn’t right away!

For every Host – Have a big envelope or file folder…


Staple their Customer Survey Slip to the out side.  


Put in a Host Information Sheet.

