Here is some general fair info I usually send out:
 

The goal of every fair is to meet new customers and I have worked LOTS of fairs in the last 6 years.  I consider it a success if I get one new party booked since that can bring me to a whole new set of customers and lead to future bookings, recruits, sales.  Obviously it is great to get more than one show booked, but I just wanted to share my perspective.  Be sure to greet everyone who walks by the booth, there are ideas for what to say in one of the files - it has general information on what to do when working a fair (Demonstrating at Fairs).  The other files are ideas you can use for handouts and 2 are follow-up letter ideas - you'll read more about those below.  I will have the tables and products set up for this fair so you will not need to bring those items.   

If you want to bring something to do short demos (like potatoes in the mandoline or chopper, apples with the apple peeler/corer/slicer and chopper, etc) you will need to bring your own tools and food to demo as well as trash bag/paper towels, etc to clean up.  Since this is an outdoor event I don't usually do a demo because the ants will find us but you are welcome to do whatever you want during your shift.  I do plan to have a small kids table set up with our home made play dough to entice the kids and then mom or dad can talk to us!   

I am looking forward to a great fair this year!  

What to Bring - 
· Your own door prize slips - see attachment for ideas or use the company ones - if you print your own you might want to check with your partner at the fair to print on different colors to make distribution at the end of your shift easier.
· some pens
·   clipboard  to use  
· your calendar - KNOW your next 2 dates you want filled!  You can decide if you want to offer a special for booking at the fair - like if they pick the date that day you will give an extra gift at the show, etc
· host packets (or mini packets which are just invitations with the monthly special and show planner wrapped around with a rubber band - smaller to put in a purse, etc while at the fair)
· some other materials to give out to interested leads AFTER you get their contact info (i.e. catalog, mini catalog, wedding registry info, fundraiser info, business opportunity info, etc)
· give-away item to share with those who visit the booth - could be business cards, recipe cards with your contact info, play dough recipe cards, do you need lifesaver handouts, Twixit clips with $15 sticker on business cards, thanks for stopping by booth coupons (see attached files for last 4 ideas listed)
· Clothing - dress for the weather but look as professional as possible  - Apron, logo clothing, PC name tag, etc.  You will be standing on concrete so be sure to wear comfortable shoes
· Water to drink, or money to buy food and drink before/after your shift if desired 

Be sure you put time in your calendar now to make follow-up calls in the day or two after your shift and let people know when you'll be contacting the winners/following up.  Follow-up is the key and in person/phone contact is best.  I have attached two files for letters you can send, but only do this if you can't reach by phone, or as a follow-up to the phone.  If you have any questions, don't hesitate to ask and be sure to make the most of your time at the fair!  Jennifer

