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The following can be done in any order:
 FORMCHECKBOX 

Every time you are in your kitchen, no matter what you are doing, talk about it!
· Your family may think you’re a little nutty, but the payoff at your first Show will be worth it!  So, talk about that milk you are pouring into a bowl, running your garbage disposal, etc.  If you will do this, I promise it will help!

 FORMCHECKBOX 

Call your Recruiter or Director with questions, or just to check in.
· Keep a notebook to jot down questions as they arise.

 FORMCHECKBOX 

Attend Cluster Meetings.
· Regular attendance at our monthly cluster meetings is a must to grow your business!

 FORMCHECKBOX 

Write down Cluster Meeting dates on your calendar for the next 6 months.
· Cluster meetings are typically the 2nd Friday of each month, unless otherwise noted.

 FORMCHECKBOX 

Experiment with recipes using your Kit Products.
· Two recipes specially designed for new Consultants are found at the end of each chapter of your Season’s Best cookbook.

 FORMCHECKBOX 

Invite your Recruiter and/or Director to your 1st Show!
 FORMCHECKBOX 

Share the Pampered Chef Business Opportunity with your first 4 hosts!
1st Host:

2nd Host:

3rd Host:

4th Host:

 FORMCHECKBOX 

Call me within 24 hours after Shows 2-4.
2nd Show:

3rd Show:

4th Show:

SOME OF THE BASICS

WHAT DEFINES A SHOW?


-- A Show is considered $150 in sales.

-- Show benefits start with a $150 Show.

-- Encourage your hosts to shoot for at least $300 – that’s when they earn their first half priced item!

WHAT IS CONSIDERED "COMMISSIONABLE SALES"?


-- Guest purchases NOT including s/h, taxes, and donations.


-- 90% of retail if a hostess discount applies.

-- The host’s order after her free products and half-price items, less her discount (e.g. if hostess has a $500 Show, she earns an unlimited 25% discount.  Your commissionable sales are the other 75%). 


-- Monthly Host Specials, free product value, and half-price items do not count toward commissionable sales.  


-- For the Past Host Discount, that portion of her order is not commissionable; however it DOES count towards the Host’s Show total.  You’ll see the difference in commissionable sales vs. guest sales in the upper right corner of the screen in P3. 

DETERMINING HOST BENEFITS


-- Your Cooking Show Planning Guide, Host Benefit Flyer, as well as the catalog all list the hostess benefits.


-- Free product value is awarded for guest sales (every $100 dollars).  For every $100 over a $1000, the host will receive another $25 in free products. 


-- Host Kit credit – Hosts can cash in $20 or $40 of free product value towards their kit price.  


-- In general, a hostess will earn approximately 20% of her Show sales in free products. 

BOOKINGS


-- When totaling up each guest’s sales receipt, make sure you ask EVERYONE if they might be interested in hosting a Show in the next six months.  When a guest books a Show, the host of the Show they attended will be able to take advantage of the Monthly Host Special for whatever month the guest books their Show in.  For example, if the current host has her Show in February, she received 60% off of whatever that particular month’s special was.  Guest #1 books a Show in March and Guest #2 books a Show in May.  When the host attends Guest #1’s Show, she’ll receive 60% off the monthly special item for March, as will Guest #1 (the NOW current host).  When she attends Guest #2’s Show in May, she’ll also receive the monthly special at 60%.


-- If a host books a Show off of her OWN Show, she’ll get to double dip!  If she hosts a Show in November and books another Show for January, she’ll receive the Monthly Host special for November.  Then at her Show in January, she’ll receive the monthly special for being the current host, as well as another item for being the “past host” of her last Show!  Her “past host” order will have to be placed as a guest and she will be responsible for paying any shipping/handling charges and taxes that apply.  Her host order remains free of any shipping and handling charges.  

HOW THE DEBIT SYSTEM WORKS (The need to manage money to avoid overdrawing your account)


-- Your Pampered Chef Debit Card allows Pampered Chef to take money from your account to pay for the Show.  The Show cannot be processed without payment, just like ordering online or from a catalog.  You will not get your purchase if you don’t pay in advance.  


-- You may opt for the Pampered Chef Credit Card.  However, it works like any other credit card and the bill must be paid at the end of the month.  If you do 4-5 Shows a month, it’s a big payment, but you should have all of your money collected and in your account by then.


-- When you submit your Show via P3, you must have the money available in your account.  Encourage your hostess to have outside orders prior to the Show so that after you leave the Show you can deposit the outside order checks plus those collected at the Show.  By the time you’re ready to close and send in the Show, the money will be in the bank.

HOW COMMISSION CHECKS COME


-- Consultants are paid bi-monthly.


-- Shows submitted the 1st through the 15th of the month are paid on the 22nd of the month.  Shows submitted the 16th to the last day of the month will be paid on the 8th of the following month.


-- Sales submitted the 1st through the 15th will be paid based on the commission scale for the total for that period only.  The paycheck you receive on the 8th will have all adjustments added.  For example, if you submit only $500 between the 1st and the 15th, you will be paid at a commission rate of 20%.  Then you submit another $1500 dollars between the 16th and the end of the month.  Your end of the month pay check will be adjusted to reflect a 23% commission for the entire month.  They will take your sales total ($2000) and calculate your commission at 23%, then subtract the amount they paid you at the mid-month pay period.


-- You can track your commission online in Consultant’s Corner.

GETTING MORE BOOKINGS


-- Usually, once you have completed your first 4 Shows, the bookings come from those.  With 2 bookings per Show, your business will grow leaps and bounds!!


-- ASK EVERYONE!!!


-- The Business Guide is filled with tips for getting your business off the ground.


-- Use Prize Drawing Slips provided in your kit to obtain information on hosting Shows or building your business.  Encourage guests to provide feedback on the back of the slip.  This will help you with future Shows.


-- You can also use booking incentives.

CONSULTANT BENEFITS


-- 20% - 25% Commission on your Shows until you reach $15,000 career sales, then it goes to 22% - 27%.


-- Continuous promotions – gifts for sales and recruiting.


-- Option to purchase newest products at ½-price.


-- Earn PC Dollars during the New Consultant Reward Program and throughout the year.


-- Kit Enhancement Month – your 4th month with Pampered Chef and every year in the month of April (40% off purchases up to $500 retail).


-- Incentive trips – can be earned through sales and recruiting; fairly easy for the average Consultant to achieve.


-- Opportunities for training from the company.
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3 Contacts a Day

2 Shows a Week

1 Recruit a Month

SOFA Regulations

· You may NEVER ship guest orders to the hostess.
· You may NEVER mail postcard invitations, catalogs, hostess packets, etc. using the MPS, EVEN if you pay for postage.  Everything must be hand delivered.
· You may NEVER sell on-hand stock at your Shows or distribute products via your personal APO box.
· Disregarding any of the above information can lead to losing your APO box privileges, as well as other consequences!
“EXCUSES” ASSIGNMENT

The following are commonly heard excuses when you offer someone a Cooking Show.  Think of two responses for each excuse and write them in the space provided.

“I’m really busy this month……”

1.  
2.

“I just moved here and don’t know anyone.”


1.

2.

“I’ve been to so many Pampered Chef Shows lately…..”

1.
2.

“My husband is deployed right now.”


1.  

2.

“Maybe I’ll book a Show in the Fall…….”


1.

2.
“Money’s kind of tight right now…….”


1.

2.

“My schedule is so busy, I’m not sure if I have time.”


1.

2.

“I’m not good at entertaining.”


1.

2.

“My house is really small.”


1.

2.

“I never have good luck with Shows; I don’t want to waste your time.”


1. 

2.

“I had a horrible experience with a Pampered Chef Consultant the last time.”


1. 

2.

“I need to look at my calendar first.”


1. 

2. 

HELPFUL TIPS WHEN PLACING YOUR FIRST SUPPLY ORDER
To help you get off to a good, organized start, here are some tips concerning items you will most likely want to order from Paperwork/Supply.  Many of these items are included in your kit.  You will find an order form in your kit materials but it is much easier to submit your order via Pampered Partner Plus (P3).  Be sure to plan ahead.  If you find you are short of something at the last minute, call another Consultant to see if they have any extras.  Also, catalog and paperwork changes occur on March 1st and September 1st so make sure you only buy enough to get you through the current selling season.  

You DO NOT need to purchase all of these items.  These are just suggestions and ideas to get you started.

ITEMS FOR YOUR HOST PACKETS:

Cooking Show Planning Guide (FN31) Pack of 15 for $1.00.  (NO CHARGE for first pack).  

Catalog (FN02) Pack of 100 for $45.00.

Cooking Show Postcard Invitation. (FK01) Pack of 40 for $1.00.

Outside Order Forms and Monthly Special flyers can be found online through Consultant’s Corner,
   under Downloads.

Show Benefits Flyer (FN42) Pack of 15 for $1.25.

Your Life, Your Way Opportunity Brochure (FN19) Pack of 20 for $1.25.

Season’s Best® Recipe Collection (FN52) Pack of 10 for $6.00
ITEMS FOR YOUR BOOKINGS BINDER:

Show Benefits Flyer (FN42) Pack of 15 for $1.25.

Wedding Registry Brochure (FK76) Pack of 20 for $1.25.

Fund-Raiser Flyer (FN34) Pack of 15 for @1.50
ITEMS FOR YOUR GUEST FOLDERS:

Catalog (FN02) Pack of 100 for $45.00.

Sales Receipt – Write In (FN10) Pack of 100 for $10.25

OR

Sales Receipt – Itemized (FN12) Pack of 100 for $10.25

ITEMS FOR YOUR RECRUITING PACKET:

Your Life, Your Way Opportunity Brochure (FN19) Pack of 20 for $1.25.

New Consultant Rewards Brochure (FN24) Pack of 20 for $1.25.

Come Join Us Recruiting Booklet (FN21) Pack of 10 for $3.00

INEXPENSIVE PRIZES:

Easy Opener (FP37) Pack of 4 for $9.50

Small Bamboo Spoon Set (FP38) 3 Sets of 2 for $5.50

All Purpose Spreader (FP39) Pack of 4 for $8.50

Can Strainer (FP40) Pack of 4 for $9.50

Quikut Paring Knives (FP41) 2 Sets of 3 for $5.50
Citrus Peeler (6190) Pack of 10 for $4.50

Nylon Pan Scraper (6200) Pack of 10 for $4.50

Mini-Whipper (6265) Pack of 5 for $9.00
Hold ‘N Slice® (6995) Pack of 5 for $11.25
i-Slice® - Cranberry (ES89) Pack of 5 for $11.25

Twixit! Clip (FP42) Pack of 20 for $6.00
Season’s Best® Recipe Collection (FN52) Pack of 10 for $6.00
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