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3 Ingredients for a Successful Catalog Show





1. ASK EVERYONE IF THEY’D LIKE TO SEE A CATALOG!  You will need a minimum of $300 in sales to qualify for the Catalog Show benefits below.  My average Catalog Show is $300, which is usually about 10 average orders.  Do you know at least 10 people who eat??


      ( One half priced product of YOUR choice		( $25 in free products of YOUR choice


      ( 10% off for a full year					( free shipping & handling


      ( the opportunity to purchase one of the Monthly Host Bonuses at 60% off  (see flyer)


      ( the best part—20% off the ENTIRE catalog---unlimited number of items---YOUR choice





Simply circulate the catalogs & order forms to your family, friends, neighbors, co-workers, etc.  After they’ve selected their products, use the enclosed order forms to figure out their payment.  Make copies of this form as needed.  Checks should be made payable to Becky Deemter.  All major credit cards are accepted.  Be sure to use the Show Planner to keep track of who you asked to place an order, who paid, and who would like to have a show.





2. BOOST YOUR SALES BY USING MY PERSONAL WEBSITE! � HYPERLINK "http://www.pamperedchef.biz/cookinwithbecky" ��www.pamperedchef.biz/cookinwithbecky� ~ Check your e-mail for your password to the special Host Only section of my website.  From here, you can send e-mail invitations to your friends and family.  Don’t forget to include people who live far away!  They can easily order right from the website and have their products shipped anywhere in the US…The best part is that you’ll still get credit towards your show!!  If you don’t have e-mail, please tell everyone you know that they can STILL go to my personal website and place orders for your catalog show.  I will let you know who placed orders!





3. ASK EVERYONE IF THEY’D LIKE TO HAVE A KITCHEN OR CATALOG SHOW OF THEIR OWN!  I will explain what YOU get for each person who books a show the next time we talk.  Please do not hesitate to contact me before I call you.  


The more orders you get, the more benefits you will earn!   See your show planner for additional details.





We will close the show by phone or e-mail on or before the _____ of the month.








