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Bookings are about being really comfortable with yourself. 

 Find a style that works well….. How do you sell yourself? Attitude, present yourself!! 

Get to the show on time 

Spend time with the host

Get to know your host and guest 

Do not wear your apron while doing prep work before the show… makes the guest wonder who the consultant is. 

Come out of your comfort zone-

Confident and proud of what you do!!

Know what you’re talking about 

Look for stories to share- doesn’t’ matter if their your own or not 

Learn tips for tools- 

Tell stories that people can relate to 

You want to be and Edutainer- Educator and Entertainer 

Relate to people 

Learn some themes 

Have some great themes 

Use food a lot at shows 

 Collections- sell collections start with simple additions – show them stacked 

Cookware 

Talk about expensive items- IE stir fry skillet

Tell them what you make in _________ ( what ever product your talking about) 

Make them want cookware 

Planting the seeds a little through the show 

Cutlery- tell them half priced items – talk about full prices and then half priced 

Word Choices 

When you host a show 

Imply that you are really busy, word choice “ Come and see me after the show and I hope I am able to squeeze you in my calendar” 

Ask questions- stoneware—

Let me show you how to use your stone so it does not break 

Move out from behind the table 

Move close to noisy person and bring them up front in front of everyone 

Learn about guest and what they like 

They want to have shows for many reasons—

Don’t wait till end of your show to write down your wish list 

Give prizes 

Monthly host specials 

Never say I cant’ book that day 

Always imply that you’re busy 

Use dollar and cents when talking about specials or half priced items…. 

Show opening is extremely important 

Let people know you can have a show in any room !!! That they have six months to host their show so tonight’s host can still get the benefits. 

Most people host a show so they can invite their friends over so they do not have to cook anything. 

Less is more- leave them wanting more 

Bookings binder- scrapbook anything out of the ordinary, from a cooking show- to wedding photos!!! 

Host bookings- host should feel special, the center of attention, present her with a special gift. 

Serve the host first—

Make host packet special – 

Reassure 
40 guest in 4 minutes or 50 guest in 5 minutes 

Offer to send invites 

Ask the host what they want to have on their wish list 

Use balloons with dates on them or boxes, or envelopes 

You should know your dates, 

Use the piles system--- recruiting, host packet, recipe, calendar in front of you at the check out table. 

Shows are about fun!!! 

Play games

Remember fun

Take 90 days to turn a ship around…. Meaning if you don’t’ have shows booked it will take you that long to turn your ship around and get bookings!!!

Have shows guest friendly 

Impress the person 

Put your name on EVERYTHING!!!

Play games at your shows 

Catalog scavenger hunt- but not for obvious things…. 

Pick 10 things in the catalog 

Put your name on everything 

Put business cards everywhere—inside bills, magazines at the doctors office… leave your catalogs at the dentist or doctors office with your card in them 

Put 10% off on back of card 

3 tootsie rolls—thanks for keeping my business on a roll,( gifts for show) 

Put your card in the tip at a restaurant 

Invites- put your name on that !!!

