Bookings Galore:
Dixie Sander

Feriale Yan

*1st impression important

*Be confident, greet host, look in eye, shake hands

*show respect-make them feel honored –compliment

Market host rewards:

-help guest visualize what they can get

-refer to it as a shopping spree

-goal to help them fill their kitchen with as much free as possible

-a typical host gets –to select free but my goal is to help everyone of my guest double it.

-you don’t need a big kitchen can do in den, basement or TV tray

-tell them co pay s for host reward

play $$$ visual

When you find that you want more than your wallet can support you might want to host a show.

Don’t just say free give a value amount

Like what you see, book a show & get them for free.

If check book says no book a show

Host special talk about value & what they get it for

Host #4 collected 26 orders for total of $1,015.20 in guest sales

t. cost of products received=$514.94

spend by host 209.98

total savings

look @ all items received for hosting 

put pictures below

gave her season best but don’t you think she deserve more?  She can earn an unlimited amount of Free products.  Give if $1,000 she gets _free up to 4 ½ price items of her choice

Past host testimonials—do show of hands.

Always ask host to re-book

July only $20 host gets----aren’t you jealous?  Post it notes with name on top.  Every product ever dreamed of in kitchen

Let them know you’ll keep list on file & let friend/family know you have it

Product collection

Call outside orders & thank them-tell them about benefit of booking

Sussie which host special are you excited about?

USE THE TRAINING PROVIDED BY PC

Booking teleclass

You’re cooking show

Finding business everywhere

******Every host wants to feel unique-offer different themes

Dip n’ sip

Easy as pie-make 2 different pies in less

Banana cream supreme & apple pie micro 1st then oven

Fit to be tied show-healthy

Chocolate bliss

Stir fry on the fly-cookware-Italian pasta stir fry, banana foster stir fry

Doing a baking show-she’s not baker but if you give them other ideas they may get excited about what they would like

Trigger points

Never do same recipe 2xs for same group of people

Ask guest directly what they liked best @ the show what’d you really enjoy?

By filing out the form they gave you permission to ask

What do you mean? Maybe? I’m fabulous!

You don’t like to cook or want kitchen things?

How about hosting a show for your fav. Charity or maybe someone in your family is sick & you want to support the organization?

Are you interested in the fall now or do you want to go on the yearly plan

Outside show booking

Thank you for placing order-do you have any ? about PC

Look @ catalog everywhere –you look bored would you like to see this?

Always know next date avail

Ask people what they do

Holiday not a holimonth

Bring hesitation up before them

Do you have this gorgeous home, I don’t She’d rent on out, do back yard

How many of you have a PHD? Past Host Discount

most of us don’t have the luxury to be on vac all at once

Book +5 forms all get a free gift & will put you in for hostess credits

Small bowl- st booking

Small bowl 2nd booking

Caddy 3rd booking

Or small bat/large bat

Don’t get till show holds

Check out in separate room

Maybe? Are you not sure when you want to have one 

Offer white sale in winter if snow give % off.

