A STEP BY STEP METHOD TO FILL YOUR CALENDAR IN ONE EVENING

Step 1: Gather all possible leads

Go back through all your drawing slips, preferred customers, past hostesses, friends, neighbors, etc. List every name you can think of that might be a possible show. Then, divide them into A-B-C order.

A=those easy to call-you know they want to have a show

B=those that are maybes or were "call me backs"

C=cold bookings who you are approaching for the first time or those that were leads from long ago that you never called back.

Step 2: Go through your calendar and decide every day you want to work in the current month and the following month.

Step 3: Set aside a 2 hour block of UNINTERRUPTED time - evening will give you much better results, or a Sunday evening this time of year really rocks!

Pre-schedule with your family - use a baby-sitter, if needed. Go in your office and lock the door, or better yet, take your cell phone and make your calls out of the house. (
Begin with the A's. Go through them all.

Then go through the B's.

Lastly, fill in with the C's, if necessary.

Refer to the following scripts:

A&B's: "Hello, this is Susie Cook with The Pampered Chef and we met at _____________. I am calling tonight because I am so excited about the wonderful opportunities that Pampered Chef announced for Nov and Dec.  With the holidays quickly approaching this is a great time to have a show because of all the gifts that your friends will want to purchase.  I am calling tonight to schedule my Nov and Dec dates with some really committed, motivated hosts and I remembered you. I would love to put you on my calendar if you think that you would be interested in having a show.  Would you like to look at a date?

C's: "Hello, this is Susie Cook with the Pampered Chef. We met at _________show way back in ______________. I remembered that you had showed some interest in hosting a show then.  Dec is a great month because people are interested in purchasing items as gifts.    Are you interested in possibly scheduling a kitchen show in Dec? 

TIPS TO MAKE FILLING YOUR CALENDAR A BREEZE:

**Be enthusiastic. Let your hostesses feel your excitement in your voice.  Smile into that mirror before you call, and your voice will carry that smile across the miles (
**Have the knowledge.  Know exactly how to explain the host program, including the chart of free, half-price and unlimited discounted percentage, also add free shipping, 10% off for a year and bookings benefits.  Be able to discuss the benefits with confidence and excitement.

**Schedule your people – don’t let them schedule you!  When scheduling, try and book the first 2 weeks before the last 2 weeks. Try very hard to book the current month first before scheduling anything for next month.

**To book close in (7-10 days away), consider offering an Express Show.

That is where you bring the food, and the hostess does her initial invites on the phone and uses the postcard as a follow up reminder. Sell the Express show as an incredible deal, because with you bringing the food, her expenses are almost nothing. That means more products free and clear. Plus, no hassles of grocery shopping and/ or preparing the ingredients. You do all of that for her. Then you choose some simple, inexpensive recipe.

**This script will work for booking any month...decide why it would be a great month to host a show and then convince your potential hosts!!   Thanks Tracy King for these tips!

