Belief: 

By definition is a noun. Synonyms are faith, conviction, principle, confidence, trust, certainty, credence, idea

Believe: 

By definition is a verb…meaning the only way this works is to take action. Synonyms are consider, think, suppose, accept as true, reason, feel, imagine, suppose.

In order to be successful in this business, you must possess the BELIEF that what you are offering if great…and THEN you must BELIEVE (meaning you must take ACTION on your BELIEF!)


This really is a simple business…

· We sell our products 

· And we find other people to sell our products!

What is your favorite PC product?

Would you ever not talk about it at your shows?

Do you ever tell someone else about why they would want to have that product in their home?

Offering the business is the same thing. I know you have all heard that the biz op. is just another product… in fact the best we have to offer. So, why do you think we struggle with it as such? What holds you back from sharing this with everyone?

The first step is that you need to BELIEVE in yourself…and just so you know, I believe in each and everyone of you on this call today. As a matter of fact, you need to know that I will continue to believe in you until you believe in yourself! Most of you already have the answers to most of your questions. My goal is to help each of you reach you full potential.

3-2-1…Why does this work? Because it focus’ on INCOME-producing activities that develop a successful business!

Success is not the result of luck…It is the result of planning and having a deep belief in the Pampered Chef business Opportunity. I personally always believe there is a way. The difference between people that are successful in this business and those that are not is really quite simple…those that are find a way to make things happen. Those that aren’t find excuses. My goal is to guide you and show you the way!

There are so many people out there hat truly NEED what the Pampered Chef has to offer to help them make a mortgage payment, pay for their children’s college, or even to save for retirement. It’s not just about how you ask…it’s because you ask! Think about this and think about your WHY. Knowing your WHY is crucial to being successful. Knowing your “WHY you do this business” is what will drive you and keep you focused on what is important. 

No one can help everyone – but everyone can always be finding someone they can help. In the direct sales profession, that is what we are all about. It is so much better to say, “May I help you,” not knowing if someone needs our help than to know someone did need our help and we had not asked. 

Can you imagine how much easier it is for you to say something like this: 

“One of the things I really enjoy doing is helping others start their own businesses. I’m curious, have you ever thought about doing something alongside your family and other activities to earn some extra income?”

Rather than for someone to ask do you think I could do that too?

Share Erin Shows story… (Attached in a different format)

Believe
Do you believe in what you are doing?
Do you believe you deserve success?
Do you surround yourself with people who believe in you?
Do you believe that when there is a will, there is a way?
Do you believe practice makes profit…not perfect?
Do you believe that a good salesperson cares more about people than just wanting a sale?
· Take some time today to write down five statements that you believe about yourself when it comes down to running a successful business. 
· Write down five statements about things you believe about your company and its products. 
Have you ever said, "Can you believe this?" It is saying, "How could that happen; could it be true?"
Every day start your day with your own belief statements, not just about your business, but everything that is important to you and your family’s happiness.
Believing can be another important ingredient in success. A lack of belief can lead to fear of failing. "Whether you think you can or you can’t, you are right."
Believing in yourself is so important for a healthy attitude when it comes to learning new skills and doing uncomfortable things.

"I can __________." (Fill in your belief about something you have doubted.)
BUILD YOUR BUSINESS ON A STRONG FOUNDATION OF BELIEFS!

Challenges:
· Challenge–why do we fear it so? What if every time we were faced with a challenge, we trained ourselves to think that overcoming it is going to help us do better and bring about a positive change? 
· Why do we need to know right away when confronted with a challenge what the outcome will be? It is more important to believe that we can handle the challenge and experience growth from it.
· Do you immediately have a positive attitude when you are faced head on with a challenge, or do you go through a negative thought process? Think about some challenges you have experienced–what were your thoughts? Some challenges naturally create pain and take time to overcome, such as the loss of a family member. But with others, we can immediately begin to focus on the positive outcomes that will lie ahead. Some events in our life bring us great joy, such as a new baby, a new job, or a move to a new home. Even these happy events create demands upon us. 
Other challenges in our lives, such as loss of a job, loss of a relationship, or a traumatic accident or illness, require that we keep a positive attitude and look to the future. Often when we are faced with challenges and work through them, you become stronger and more confident equipped to handle other challenges in the future. 

· No one will say that challenge is easy, but everyone who has overcome a challenge will say they have grown through the experience. When you face a challenge, either in your business or personal life, keep a positive attitude and work through it with confidence and determination.
Decisions:
Decisions affect attitude and attitude affects a decision. Life is all about choices. The word “try” is no longer a part of my vocabulary. There are always two choices in every situation…choose to or choose not to. It really is that simple. When you want something badly enough, your decisions will take you where you want to be. When you don'’, you won’t. Often when one decision is make, it creates other decisions to be made. That is how life works. The anticipation and process of making these decisions can be painfully difficult. What you feel today and how you feel tomorrow will affect the decisions you make and how you look back upon them. When you start your own business, there are so many decisions to make and there are new decisions about your business that will constantly come up as your business grows.
· Have you decided that your business is that–a business!–and not a hobby? Remember, hobbies cost money and businesses make money. Where are you?
· Have you decided you have a flexible work schedule, which means when you will work at your business, not if you should each day?
· Have you decided not to allow excuses to get in the way of your business?
· Have you decided a business is built based on new contacts? Can you decide to make three contacts a day, even if it is uncomfortable, because you know it is important to do it?
· Have you decided success is something you will deserve because you are ready to work for it?
Remember, once you decide you have to do something that is half the battle. Then your activities needed to succeed will happen. It’s not always easy making some decisions involving life changes. Deciding to have a successful business to help others can feel really good, no matter what is happening in your life. Trust me, it is a great way to FAYC–forget about yourself completely. So what are you going to decide to do for your business today…keeping in mind how great it is to have your own business that you can do alongside your family and other activities.

Expectations
What you think is sometimes what you get. And what you are hesitant to think about can be something you could have in life but will never have because you decide to just be a "settler" in life. Sometimes we expect more of others around us than we do ourselves. Would we ever allow our children to get out of oral book reports in school? However, how many of us almost did not have a business because we had to learn to stand up and talk in front of groups or did not know how to cook? I was one of those! Do we expect our children to go to school all day, do homework, be included in activities, and still keep their room clean? Do we have the same expectations of ourselves when it comes to building a business–expecting to work alongside family and other activities?
Expect the best of yourself and then your activities will match your expectations. Doubt your abilities and there will generally be no activity. Expect to feel uncomfortable when you are dealing with change and personal growth. Then those feelings of discomfort will be a great indication of something exciting and new. 

Testimonial on challenges:

I have a friend in the direct sales industry that was in the hospital for five and a half months. She told me there were days when she just wanted to be able to turn over without being rolled over by nurses. Then she just wanted to be able to sit for an hour without being dizzy. Then something as simple as being able to no longer need to use bedpans (which she had to do for almost three months) became something to cause her to expect a different behavior of herself. That expectation terrified her! She had to learn to stand on a foot that was rebuilt after she was told it might have to be amputated. She was told many times to expect pain, and she is still told that almost daily by doctors and physical therapists. And most significant of all, she was told to expect that her attitude would be so important in how she recovered.
She is about to leave her parents for the first time in five and a half months, after spending so much time with them. In just five hours from the time she was writing this (Tuesday, November 8), she was about to do something she had done so often in the past–get on a plane–but she was anxious and nervous. Here is what she told me about her thoughts when was about to board the plane. She thought, “Will my walker be of help to me when I need to use the restroom on the plane? Do I have enough energy and stamina to sit on the plane to fly to the West Coast to continue my recovery with my daughter, son-in-law, and adorable three-year-old grandson, who is soon to become the big brother to my beautiful new granddaughter (to be born in early January)? I will be able to do this with the help of lots of people. I will not let my fear keep me from my second chance at life!” You see she knew that there are reasons for everything, and even with this challenging time, she expected to get through it with the help and belief in her will from family and friends. She wondered if she would ever get past these difficult months, and could she ever get back to doing what she loved…helping others like you. She realized that first she had to help herself believe she could learn to walk again. to believe she could learn to become comfortable with all the new changes in her life. She has also realized that people cope differently with physical challenges. Some people say, "Why me? My life is over," while others say, "This won’t stop me!" Today I am saying that my life is just beginning.” Here are her words she shared as she told me about her new venture… “I expect there to be lots of tears in my near future as I begin my new life. I feel so many emotions inside me today. One thing I know is that as long as I EXPECT to be O.K., I know I can BE O.K.!”

Closing…
Please don’t let your personal or business expectations be lower than you know they should be because of not knowing how to do something. 

· Expect the best and get the best! Learn that discomfort is not necessarily a bad thing, rather, as she learned, a very good sign. Being able to "feel", whether good or bad, is a very good thing. 
· Expect to have some days better than others. 
· Expect of yourself what will lead to the best life possible–don’t ever settle! Can you imagine where we would be in our lives if people before us had always "settled"? Cell phones and computers are great examples of how life changed for business people because others before us had expectations. We were not all sure we could learn to do lots of things until we changed our own expectations of ourselves.
Thinking about expectations, I want to leave you with a closing thought…I am expecting you to do the things you have said you want to do. I believe in each and everyone of you on this call today. Close yours eyes, take a deep “Brenda Belly Breath” and dream with me a few minutes. Imagine what you EXPECT your life to look like when you reach your goals and expectations…what will that allow you to do/feel that you can’t do right now? Write those down and share it with me this week on our coaching call. As you are doing this exercise, keep this thought in mind…Expect the Best and Forget About the Rest: Attitude Is Everything!" 
