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I. Goals

a. Post them where you can see them

b. Share them with others!

II. 2 Reasons People Host Shows

a. Fun

b. Free

i. Point out that with The Pampered Chef free means free – no taxes or shipping

ii. Remind your host about those small things during your show

1. They don’t read your Consultant news or emails!

III. Booking Open Dates

a. Create a sense of urgency

b. Get them hot, not cold about booking

c. “If you want a holiday show book now, they’re my busiest months!”

d. Call on previous hosts at show and ask them about their show

i. How east it was

ii. What got free and discounted

e. Booking in close

i. Say closest date last, as that’s what they’re most likely to agree to

ii. Tell them about the specials – they don’t know

IV. Tips

a. Avoid a cancellation

i. “If you need to reschedule, short of an emergency, please tell me 2-3 weeks prior, as this is my job and I’d like to work on that open date.”

b. Make sure to do a full service checkout

c. Don’t call because you need it, call because they’ll want it!

d. Be prepared with your voicemail for if they don’t answer

i. Ask on message if they can call you back or tell you when a good time for you to reach them

e. Never pass us an opportunity to offer a show

f. DON’T ASSUME IT’S A NO, UNLESS THEY SAY IT!

g. Our products and opportunity is an investment

i. The reward is greater later

h. Play up cheap and quick recipes with life today

i. Good training CDs

i. AW20, AW60, AW25
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