Funtastic TEAM “3 Contact” Success System – Weekly Tracking Form

Submit weekly by email to your director by Sunday night at 9pm.
Please put “contact tracking” in subject line when emailing this 

Weekly Update for week of: 







Name: 





Phone:
___________



Contact Log Update: (3 contacts 5 out of 7 days)

                    ATTEMPTED        LIVE CONTACTS        RESULTS

Monday         _______                ______                  ___________________________

Tuesday        _______                ______                  ___________________________

Wednesday    _______                ______                  ___________________________

Thursday       _______                ______                  ___________________________

Friday            _______                ______                  ___________________________

Saturday        _______                ______                  ___________________________

Sunday          _______                ______                  ___________________________

Personal Business Update:

Total New Bookings for Week: Cooking_________ Catalog________

Total New Orders for Week: ___________

Number of Shows held this week: 


Number of recruiting contacts made this week (include Hosts): 
 

Number of new recruit leads generated this week: Name(s):

_________________________________________

_________________________________________

_________________________________________

Number of interviews conducted:    In person: 
   On the phone: 


Number of new personal recruits this WeeK: 

  Month:________

Show Schedule for This Month – Dates of all Cooking Shows except catalog: ___________

____________________________________________________________________

Show Schedule for Next Month – Dates of all Cooking shows except catalog:____________

____________________________________________________________________

Comments/Challenges/Successes: 

"3 Contacts a Day” – Success System

Call your director right away if you have questions on how to Log your contacts.

You will need a notebook for logging every contact.

Submit tracking form to your director prior to all coaching calls.

What to put in your LOG:

Look below for a sample of what your log should look like -  keep good notes 

1- You can only list a person that you talked with only once
2- A CONTACT is anyone that you have specifically asked: Are you interested in learning more about the Pampered Chef Opportunity? Are you interested in Hosting a show?  Don’t forget to ask for referrals too! (Do you know someone that might be interested in our business or having a show?)  Contacts can be past hosts, customers, list of 100, old door prize slips, people you meet at wallmart… etc Answering machines, husbands, another member of the household does not count.
3- If you have a show - even if you asked everyone at the show, you can only count that for one day of contacts.

 Here is a sample Log
DAY 1 – Mon – Jan 13
1. jane smith - 777-888-8888 - past host - interested in hosting in feb - set date for 2/11 

2. kathy jones - 555-888-9999 - past host - LM 

3. kevin hie   -555-444-3333 - past customer- out of box call - lm 

4. jim smith - 555-444-3333 - past customer - out of box call - LM 

5. write now - 555-444-3333 - new customer that met at gas station- f/u - LM 

6. kevin hie   -555-444-3333 - past customer- out of box call - not interested in hosting- only wants to purchase 

7. sam sussa-555-444-3333 - past customer- out of box call - Not interested in hosting- needs $$$- setup an interview to talk more about business - sat 12noon

fill out tracking form:

                    ATTEMPTED        LIVE CONTACTS        RESULTS

Monday         ___7____                __3____               1 booking, 1 interview, 1 NO 

 

DAY 2- Tue- Jan 14
1. karen rockl - 555-444-3333  - past customer- out of box call-LM 

2. jean jack - 555-444-3333  - list of 100- friend - said would do a show in feb- LM 

3. jane kik - 555-444-3333 - cs - customer service call - retruned stone - might want show in March - call back on monday at 4pm 

4. sam wite - 333-333-3333 -  ref - outside order referral from host - might be interested in business - setup recruiting interview - mon 7pm 

5. david smith - 555-444-3333 - new - met at bank- gave catalog for purchase-got his info, call back sat at 12 noon- possible show? 

6. karen ball - 555-444-3333  - past customer- out of box call-LM 

7. jean good - 555-444-3333  - list of 100- friend - said would do a show in feb- LM 

8. kevin hie   -555-444-3333 - past customer- out of box call - lm 

9. jim smith - 555-444-3333 - past customer - out of box call - LM

fill out tracking form:

                    ATTEMPTED        LIVE CONTACTS        RESULTS

Tuesday         ___9____                __3____          2 Maybes with followup apt, 1 interview 

Remember- your tracking form needs to be emailed to your director by Sunday night at 9pm!

