What? Yes, 24 bookings in 24 hours. 

On Friday, I got a voicemail from a Party Lite woman that had been to visit a networking group that I belong to. The message went something like this. 

Hi Yvette... this is ______ from Party Lite. I was calling to see if you would be interested in being one of my preferred hosts. I have a challenge to book 24 shows in 24 hours. I'm booking dates between now and December 12th. For booking your show with me in this 24 hours you'll be entered to win a $100 shopping spree with Party Lite. We have a new book and a holiday line for you and your friends to shop from. Our host bonuses in the next months are awesome! Please give me a call back at xxx xxx xxxx to be one of these preferred hosts. My challenge ends at 9pm on Saturday night. Thank you! 

So, I called her back. I've been toying with having a party for months now. Would I have called her to book? Nope. It was one of those some day, maybe, if I get around to scheduling it things. What inspired me to call her? First and foremost, to help her out. I wanted to be a part of HER WIN! I wanted to be on that winning team- it was exciting to think that I could help her forward that goal. Yeah, being entered in the $100 was nice but I don't normally win things so I didn't think that would happen. 

So, I called her and booked my show. Then I asked her some questions. Who gave you the challenge? She told me SHE GAVE HERSELF THE CHALLENGE. How neat! She told me why.. and she inspired me. I was absolutely enrolled in her goals. 

I encourage you to set a goal for yourself like this. It's an outrageous, HUGE goal. That was also what had me call. If she had said, I was challenged to book two shows in 24 hours, i would have thought "let someone else do it." Imagine if you did this for your business? For some of you, it would fill your calendars to the end of the year! For others, it would be half of what you want to do. Either way, wouldn't it be cool to spend 24 hours doing this goal and then having your calendar booked! 

 

Ok, so I took the challenge to book 24 shows in 24 hours. I started at 7:30 last night and ended tonight. When I left some messages, I let folks know that if they were on vacation this week, they could call me when they got back and I would honor the incentive to put them in a drawing for the $100 in product. 

I booked 15 cooking shows. Yes, you read that right and 2 catalog shows. I called 57 folks. Only three people that I reached said no. I left messages for many and used the script I sent through earlier. I also have three that are interested but want me to call them back. 

I encourage each and everyone that wants to book a full calendar to try something like this. I had amazing results and those who I spoke with were excited for me and for them. 

 

Several people have emailed me to ask who I called to secure these bookings. I called those who I'd met the week before at a festival, past hosts I wanted to work with, people on my booking list who had yet to set a date, a past consultant (I'm going to call more), folks who told me they wanted a fall date and all those prize drawing slips who were maybes (In my case I use a scale of 1-10 so anyone who was over a 5 who had not booked yet.) It's very interesting how this has jogged my memory. I'll be talking to one person and another one will pop into my mind. I also printed up the bookings list from Pampered Partner and will call those folks as well. 

(If you think this takes a long time read down to the bottom) 

I did book my sister. The funny thing is I did not call her to book her. I called her about family stuff and told her what I was doing.. then jokingly said "ya wanna be one of my 24?" She said "sure!" She's had several shows with me in 11 years but I'd never really thought of asking her again. That was my 15th show. :-) 

I did call one friend to tell her what I was doing and ask for a referral- I left her a message. I'm going to call some more this week. 

One of the bookings was a referral. I also got an email from the daughter of someone I called. Because the daughter was having some personal stuff going on, I chose not to call her. However, her mom called her and told her of the special. So, the daughter emailed all her friends and copied me! That's cool! It's especially cool because it's several hours away and I'm going down to that area in November for another show and I'm hoping one of her friends will also book that day so I can do two on that Saturday. 

I will continue to book through this week. I would love to have the 9 more on my books or more! That would fill November and all I'd be booking would be December as I went into the month of September. (That's doing 14 shows a month) In fact, it would be phenomenal to go into September saying I'm booking January. Once upon a time I had a business like that. I want it back. 

Someone asked how I would deal with the $100 in product. This is what I plan to do. At the end of the booking spree. Pick a name. That host will get to buy another $100 in product at her show. So, I'll buy it with her discount. The host will be revealed to everyone in December on my web site. If someone asks me when I'm drawing, I will say the host will be revealed in December. This way I won't have someone dropping out because they did not win. 

I would say that this all took about 3 hours. On Sunday night we did a cluster booking blitz and in one hour I had the first 6. That juiced me up! Monday during the day it was a lot of messages but I did get the other 9 by 7pm. Three hours is the same time you are doing a full demo for 2 bookings. 

Yvette Yeomans

 

 

 

If you haven't tried the 24/24 booking challenge yet, WOW - this is powerful! I passed on Yvette's emails to my team and my first line Director, who has been having trouble with motivation, got right on the phone and had some MAJOR success! Thanks again to Yvette for posting this incredible idea! 
I'm attaching an email I received from Deanna, my first line Director who took the challenge. Check out her results! 
____________ _________ _________ _________ _________ _________ _________ _________ _________ _________ _________ __ 
Per request of Annelie...I' m sharing some super-duper success I had this week booking shows. A recent email was on the loop about booking 24 Shows in 24 hours. My fall calendar was looking pretty sad (think I had only 6 shows total in 4 months) ...so I decided to take the challenge. I knew I would work longer than 24 hours on it, but wanted to give it a try. I started on Tuesday afternoon and ended on Thursday evening. So about 60 hours. But I would say I was on the phone about 3 hrs. 
In that time frame, I made 62 calls and booked (ON THE CALENDAR!) 29 shows! 23 cooking shows, 5 catalog shows, and 1 bridal registry & shower. 

I left 24 messages...and haven't heard back from much of anyone. 
I got only 8 nos. 
Pretty much, if I was getting a live person, I was getting a show! There is, of course, the chance that some could call back in the next week to answer the message...but not likely. 
I called a mixture of people. Including: 
Family & friends 
Those planning to book this fall, but weren't on the calendar 
Past hosts. 
2 referrals! 
Anyone in my contact list in PPartner that I wanted to work with. 
I take no credit for the idea, or the script I used. It was Yvette Yeomans script that I changed slightly. Which I believe she got from her PartyLite lady! :) 
"Hi .. this is ______ from The Pampered Chef. I was calling to see if you would be interested in being one of my preferred hosts. I have been given the challenge to book 24 shows in 24 hours. I'm booking dates between now and December 15th. And for booking your show with me in this 24 hour period you'll be entered to win a $100 shopping spree with The Pampered Chef. We have a new catalog out and a holiday line for you and your friends to shop from. Our host bonuses in the next months are awesome! Including Stoneware in September and our new Cutlery line in October. Please give me a call back at xxx xxx xxxx to be one of these preferred hosts. My challenge ends at 9pm on Thursday night. Thank you!" 
Today I'm planning to make a postcard to send to everyone that booked. Thanking them for helping me with my challenge, reminding them of the drawing, and then also confirming their date. My Fall calendar is now nearly full. With about 2 dates/month to fill while at my Sept/Oct shows! I haven't had this much fun in my business making calls...EVER! The response keeps you going and you don't get discouraged. If it wasn't for the holiday, I might even be tempted to call some that I left messages for and tell them I have one last day. 
Deanna 
Annelie Heinen Director in Iowa

 

