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It is important to stay in touch with your business during holiday season.  How you get yourself set up for November, December and next January will set the tone for your business for all of 2007.  Here are some ideas to get November, December and January bookings.  Remember, you can get an extra paycheck in December for all your shows submitted between December 1-7 (direct deposit consultants only).  
      Call your past hosts and tell them you are calling your most fun hosts to see if they want a holiday show.  Describe how you’ll have a few gift baskets put together for their guests to see and talk about a couple of our wonderful holiday recipes they can choose.
      Mention holiday theme parties NOW.  Cookie exchanges, or garnishing or hors d’eouvres classes.  You can have cookies baking while guests arrive to put them in the mood.  
      Decorate your crates with a holiday flair.  Core an apple and stick a candle taper in it and add a small bow tied to a cinnamon stick for a table centerpiece.  Make a Veggie Wreath at your show.  Any flat cookie recipe can be shaped like a Christmas tree or wreath.  
      Host a holiday “Host Appreciation” or “Mystery Host” show or have a “Phone-A-Thon” sale.
      Encourage any guests having a large family come in for the holidays to have a show during that week.  Also, have them get outside orders if they have a show coming up in November or December.
      During the next few weeks, find opportunities to talk about the great November and December promotions. Use and highlight the products that host can get for 60% off.
(January will be announced soon by the home office)
      Remember if you are going out of town, try to do a show.  Talk to relatives and friends during the holidays for possible bookings or recruit leads - tell everyone what you are doing.
      If you have family in for the holidays, have them take some catalogs home with them and do a catalog show.
November 14-Thanksgiving:  
It is critical to have your January calendar booked as full as possible before Thanksgiving, because once the December arrives, potential hosts are busy with holiday shopping, baking, parties, and other activities.  If you wait until then, you will hear, “call me in January because I’m too busy to think about this now.” And, if you wait until January, it might be too late to schedule a show for that month.  Catch them before Thanksgiving, and you’ll be more successful in getting a date for January.  Here’s what to say:  “I usually book my shows about 2 months ahead, and I really don’t like to bother my hosts during the holiday time.  Let’s go ahead and pencil in a date for your January show now, and then you won’t have to think about it once the busy holiday season begins!”  
Tip:  January always has great Host and Consultant specials.
